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A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE 


HOLDS TEN PER CENT. 
LIMIT BINDING 


Michigan Insurance Department Issues 
Important Ruling on 
Subject. 


WILL FORCE MANY CHANGES. 


Credit Cannot be Taken for Re 
Insurance, Although Effected in 
Admitted Companies. 

Of profound interest to fire under- | 
writers is the ruling of the Michigan | 
Insurance Department to the effect that 
companies licensed in the State must | 
restrict their individual line limits 
there to ten per cent. of their capital, 
or in the case of foreign offices, to a 
like percentage of their deposit capital 
in this country. 

Unlike New York, which permits de- 
duction for re-insurances, no 
credit is allowed in Michigan because 
of the absence of law upon the subject. 

The of the ruling will be to 
force a complete overhauling of line 
limits in the Peninsular State, which 
will mean no end of work for com- 
panies and agents alike. 

The opinion of the Attorney-General, 
given in response to an inquiry from 
the Michigan Insurance Department} 
follows: 

“Your letter of October 24th re- 
ceived. Therein you request an opin- 
ion from this department as to the con- 
struction of the last sentence of Sec- 
tion 6 of Act 136, P. A. 1869 (Sec. 7, 
229, C. L. 1897), which reads as fol- 
lows: 

““No fire insurance company organ- 
ized under this act, or transacting busi- 
ness in this State, shall expose itself 
to any loss on any one fire or inland 
navigation risk, or hazard, to an} 
amount exceeding 10 per cent. of its 
paid up capital, nor shall any fire in- 
surance company organized under the 
laws, or by authority of, any foreign 
government, expose itself to any loss| 
on any one fire or inland navigation 
risk, or hazard, to an amcunt exceed- 
ing 10 per cent. of its deposited capital 
in the United States.’ 

“But one decision has been found di- 
rectly construing a similar provision 
and in that case an added provision 
changed the tenor of the decision. This 
added sentence (in the New York 
statute) reads as follows: 

“‘No portion of any such risk or haz- 
ard which shall have been reinsured| 
in a corporation authorized to do in- | 
surance business in this State shall be! 
included in determining the limitation | 
of risk prescribed in this section.’ 

“New York Laws 1892, Chap. 690, 
Section 24. 

“The Supreme Court of New York| 


held that, under this provision, though 


such 


effect 





(Continued on page 11.) 





DIRECTORY OF DEPARTMENTS 


Organized 1853 


THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 


Assets, January Ist, 1912 

Liabilities (including capital) 

Reserve as a Conflagration surplus.................. 
Net Surplus over all liabilities and reserves.... 


$32,1 
18 3 


1,800,000 
13,815,440 


SURPLUS AS REGARDS POLICYHOLDERS, $18,615,440. 


Insures against loss ot real and personal property, rental income, 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 


Inland Transportation Risks 


New York and Boston, Thursday, December 12, 1912. 


46,564 
31,124 





North British 
and Mercantile 


Established 1809 


1866 


Entered United States 


Insurance Co. 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 
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will find an opportunity 
Results will be recognized. 











HOME OFFICE, PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD 8. SUTPHEN, Director 
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PITTSBURGH LIFE & TRUST CO. 


of Agencies 


ot 


IS. 








| chairman of the meeting, again sounde 


$3.00 a Year; 15c. per Copy 


LIFE PRESIDENTS = 
DISCUSS BIG TOPICS 


Betterment of Life Insurance Service 
Keynote of Greatest Meeting of 
Executives. 


MANY PROMINENT MEN SPEAK. 

Valuable Information Brought Out 

Discussions on Fitting Policy to 
Policyholder. 
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Chairman Cochran Sounds Keynote. 

the 
as 
led 


George I. Cochran, of 
Mutual Life, of 


President 


Pacific Los Angeles, 





the keynote of the gathering, when he 
said in his opening address: 

“Our vast interests are so interwoven 
that whatever affects one company is 
sure to affect the others, and hence 
this association, with its community of 
interests, where the executives of so 
many companies can meet together for 
beter acquaintance and mutual counsel, 
cannot fail to benefit the work that we 
are engaged with. 

“Insurance is an essential 
of modern civilization, and unless we 
meet this demand and practically in- 
sure the entire insurable public of our 


necessity 


great country, there willl be a call for 
National State insurance to complete 
our work. I fully believe, however, 


that our American companies are equal 
to this great task, and will so amply 
care for the insurance wants of all the 
people, and so in such a liberal, 
economical and successful manner, that 
State will not be required. 
if insurance in one or more of its many 
departments compulsory 


do 


assistance 


is ever made 








iw, it w most likely be furnished 
irgely through the companies now in 
the field, and in a manner similar to 
the method of the ne ltw providing 


for compulsory cident and health in- 
surance in Great Britail 
The Best Policv at Lowest Cost. 
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George E. Ide on Trusteeship. 
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life insurance companies in executing | 
this trust, but also demonstrated the 
injustice to the insuring public and the 
dangers to the security of their pro- 
tection in indiscriminate restrictions | 
by States on the avenues and methods) 
of such investments. Mr. Ide’s address 
was important and illuminating and is 
reproduced in another column. 
Railroad Securities. 

Walter D. Hines, chairman of the 
executive committee of the Atchison, 
Topeka & Santa Fe Railroad, in a very 
interesting address took up a phase of 
the investment question and showed 
that in the event of a general require- 
ment that life insurance companies in- 
vest a portion of their funds locally, 
railroad securities should be treated as 
local investments for life insurance 
companies. Taking the Santa Fe Rail- 
road as a concrete illustration, Mr. 
Hines showed that money raised by 
the sale of railroad securities was in- 
vested in the betterments in the terri- 
tory traversed by the railroad and con- 
stituted the best kind of local invest- 
ment. In closing he said: 

Strictly Local Investments. 

“In my opinion, no securities can be 

found which measure up more fully to 





the true idea ol strictly local invest- 
ments than the securities of railroad 
companie due apportionment being 
nade in accordance with mileage or 
yme other proper standard among the 
several States. If it is wise public pol- 
icy for one State to prohibit life in- 
surance company from investing its re- 
serve in bonds secured by a mortgage 
on a railroad »vartly in that State when 
uch bonds are issued by a railroad 
company of another State then it 
uld b i public licy for all the 
States t o the me thing, and if a 
States ald adopt such a policy, 
merous States would likely 
ollo the examp! If practically all 
he States should adopt such policy 
the resuli would be that railroad com- 
panies would » longer be able to sell 
their bonds to any substantial extent 
to li insurance companies. These in-| 
iran¢ companies are among the 
st import rchasers of railroad 
curities If the States should stop 
ich purchases by life insurance com- 
vanies, the States would thereby close 
one of the most important sources now 
‘isting for the money needed for de- 
eloping the railroads of this country 


so as to keep pace with the increased 
demands of the public 


“In my opinion, one of the greatest 
economic problems confronting this 
‘cuntry is the question as to how the 
railroad companies will be able in the 
future to raise the hundred: of mil- 
lions of dollars which they must raise 
if they are to give the public the in- 
creased transportation service and the 
increased safety and comfort which 
the zgrowth of the country and the 
growth of civilization imperatively de- 


mand. While the raising of this money 
is a matter of great importance to the 
railroads, it is a matter of even greater 

(Continued on 16.) 
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fireat Southern Life Insurance Company 
HOUSTON, TEXAS 
BEGAN BUSINESS NOVEMBER 1, 1909 
Results accomplished in 


Thirty-one months end- 
ing May 31, 1912: 








Outstanding insurance 
business............. $13,000,000.00 


ee 1,220,471.38 
Surplus to Policyholders, 994,867.42 


Applications received 
during first five months 
i. Serer $4,000,000.00 


FOR AGENCY CONTRACTS ADDRESS 


0.S.CARLTON, Vice-Pres., Houston, Tex. 


J. T. SCOTT 


Treasurer 


J. S. RICE 


President 




















The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 




















“A LIFE PENSION FOR YOU” 
¢ 


the 


The Fidelity Mutual Life Insurance Company 
PHILADELPHIA 


A new idea in life insurance that 
appeals to self-interest. Best seller in 
market to-day. Write for the booklet 


L. G. FOUSE, President 








A GOOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvanie. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 














Non-participating 


Attractive 


S. W. GOSS, Vice-President 


with 


Men of character and ability can get direct contracts and life renewals 


the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President 


Low Rates 


High Guarantees 


Disability Pension Provisions 
Company has over $1,000,000 of Surplus 


Territory--Liberal Contracts—Write Today for Terms 


THE “ROOKERY,” CHICAGO 
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FITTING POLICY TO THE POLICYHOLDER 


Open Discussion on the Best Kind and Amount of Insurance to 
Suit Specific Conditions Brings Out Invaluable In- 
formation for Practical Field Men. 





When the subject of fitting the policy 
to the policyholder was thrown open 
for general discussion it proved to be 
one of the most instructive and inter- 
esting features of the program. Two 
leaders of the discussion first addressed 
the meeting, Frank O. Ayres, fourth 
vice-president of the Metropolitan Life, 
and William D, Wyman, president of 
the Berkshire Life, of Pittsfield, Mass. 

The One-Policy Men. 

“It is quite true that in the field 
there are men who are one-policy men,” 
said) Mr. Ayres. “They are carried 
away, for some reason or other, with 
one style of contract. They have 
studied it and they believe in it, and 
they are enthusiastic about it, and 
because they believe in it, they think 
everybody else ought to believe in it, 
and so they become one-policy men. 
These men, after selling insurance for 
some little time, will find that the 
policyholders are not pleased, and the 
policyholder, having carried away a 
misfit, will not come back to that same 
agent looking for an increase of their 
insurance. So, I say instructions are 
given along these lines, that the policy 
should be selected that will fit the 
policyholder. 

“The old days when one plan was in 
vogue, or two or three of them possi- 
bly, an agent or two would get into 
competition and, for some reason or 
other, he could not land his prospect. 
A clever agent would begin to think 
how he could interest a man. A man 
presented with a whole life contract 
might say I don’t want that contract, 
T have got to pay for it all my life. 
So the thinking agent said, why can- 
not we fix up a plan that will suit 
him? And so the agent in the field, 
the field man who had his thoughts 
with him was planning some way by 
means of which he could make the in- 
‘surance business attractive to that 
policyholder. 

A Chance for the Clever Agent. 

“And so there are all the different 
modes of life plan. selling him so the 
man could limit the premiums as he 
say fit. Then came along in this fric- 
tion of competition when some man 
approached by the clever insurance 
agent for business, said to the agent, 
or said to himself, T don’t want that 
because T have got to die to win. I 
don’t want that plan of insurance be- 
cause there is nothing in it for me. 
And so the agent thinking out as to 
how that might be modified so as to 
fit that prospective policyholder, put 


that question up to his actuary who 
was always ready to figure out such 
plans as were proper, so that question 
was put up to him and then evolved 
the endowment or investment plan. 
“Following that, we got the different 
forms of endowment plans. So there 
is, as I said before, the chance for the 
thinking, clever, up-to-date insurance 
agent to make that selection that was 
not possible a few years ago. And that 
means that the business in itself has 
grown so that all those’measures be- 
came necessary. It has grown to such 
an extent in the methods of the com- 
panies, in the treatment of the policy- 
holders, in the treatment of the differ- 
ent plans and ways and means of 
reaching the purposes for which they 
were insured, that the insurance agent 
must become to-day a real professional 
man in order to properly handle the 
work that is in hand.” 
Policyholder Never Received so Much. 
“There has never been a time in life 
insurance when the policyholder has re 
ceived as much for his monev in the 
way of a policy as he does at the pres- 
ent day,” said Mr. Wyman in taking up 
the discussion. “The old policy of years 
ago, which was full of exceptions, which 
provided that under manv, manv condi- 
tions the policy could not be collected, 
has been supplemented by the modern 
up to date policy which is just as full of 
privileges as the old policy was full of 
conditions. The applicant of the pres- 
ent day, however, cannot, without a 
guide, understand the present policy. 
He cannot travel throuch it and pick 
out and understand the many privileges 
which are granted to him under it. 


Two Things to Consider. 

“In fitting the poliev to the policy- 
holder ‘an officer and agent, it seems to 
me, should consider two things: Not 
only the danger of the applicant dying 
at an early age, but the danger of his 
living, and living possibly to be old and 
poor, and living to such a time in life 
when he may be dependent upon others, 
and bitter is that condition where he 
does not have the wherewithal to supply 
him in his declining years 

A Specific Case. 

“Mr. Cox asked me to say a word to- 
dav in reference to a voung man 20 to 
30 vears of age. unmarried, no immeidl- 
ate matrimonial prospects. no depend- 
ents, moderate income. By moderate 
income he refers to an Income from two 
to fonr thousand dollars. There are 
very few young men at 20 years of age 
who have an income of two thousand 
dollars. There is no better method by 
which a young man can commence his 


life’s savings than by taking out a life 
insurance policy. He should at least ex- 
pend one-welfth of his income, one 
month’s wages out of twelve should be 
saved and devoted to carrying life in- 
surance. And if | were to recommend 
a policy for that young man I would 
recommend for him the modern ordinary 
life policy. In these early days he can 
carry more protection for father or 
mother, and later on for his family, 
which is sure to come, if he is the right 
kind of young man. The modern life 
policy as issued by all of our companies 
is convertible by slightly increased pay- 
ments to all forms of life and endow- 
ment policies which we issue. 

“He can carry that on, if he succeeds 
in life, to such a time as he can make 
this change. It contains all the privi- 
leges of change of beneficiary, and so 
forth, with which you are all familiar 
The best method we know, and the only 
method we know to fit the policyholder 
to the agent is by equipping and sending 
out a good organization of men, honest, 
intellgent, well equipped life insurance 
agents. To-day it seems to me that our 
companies are represented in this de- 
partment by the finest body of men who 
ever carried a rate book.” 


Neil D. Sills’ Views. 


President Neil D. Sills of the Na- 
tional Association of Life Underwriters 
and general agont at Richmond, Va. 
for the Sun Life, of Canada, was in- 


vited to contribute to the discussion 
and he said in part: 

“Most men in the field have often 
been asked the question: ‘What is the 
best policy for an employed married 
man about 25 years of age, with no 
children, no property, who has, first, 
only a meagre income, or a moderate 
income, or an abundant income?’ And 
the agents all over the country are in- 
terested in this discussion here to-day. 

What to Offer on $125 a Month. 


“The man with a meagre income, as 


estimated by Mr. Cox’s indication, fs 
one with somewhere between one and 
two thousand doilars, so I have taken 


$1,590 as the basis, or $125 a month. I 
believe that she average man has to 
make up his budget for the year, for 
his monthly expenses, to see how much 


he has left for some of the other 
things. This man would likely have to 
pay out $25 for house rent, $35 for 
groceries and meats, $5 for water and 
light, $10 for fuel, $10 for clothes for 
himself, $15 for traveling and _ inci- 


dentals, and abont $18 for an allowance 
for his wife, making $11, ani he would 
possibly have about $15 left for life 
insurance His principal idea, I be- 
lieve. should be protection for his wife. 
This $15 a month would buy abont $8,- 
009 life insurance on the ordinary life 
plan, which I think should be payable, 
the first thousand in one lump sum in 
case of his death, and the balance in 
monthly income 

. For the Moderate Income. 

“The man with a moderate income, 
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as estimated, was between $2,000 and 
$4,000, so I have taken $3,000 or $250 
per month. This man in dividing up 
his budget would find that he would 
have to pay out about $175 a month 
for household expenses, servants and 
the necessities. He would have about 
$75 a month left for investment and 
for life insurance. I believe that this 
man now is up to the point where he 
should take mostly 20-pay life insur- 
ance, as has been said by former 
speakers; he wants some policy where 
he feels that he will get a benefit for 
himself for his later years. I believe 
that man should carry $10,300 20-pay 
life, and $5,)00 ordinary life, $2,000 
payable in one ‘ump sum in case of 
his death, and $8,900 to be paid in 
monthly income 


The Man With Abundant Means. 


“The man with the abundant income, 
$4,000 and up, as estimated, we have 
taken on the basis of $6,000 or $500 
per month. We feel that that man 
ought to carry at least $20,390 20-pay 
life and $20,009 straight life. This 
would enable nis beneficiary to draw in 
the neighborhood of $200 a month if 
he were taken away. The permanent 
structure has unquestionably got to be 
built on some firm foundatioh. and in 
order for the applicant to get the best 
policy suited to him, it is necessary for 
him to have some knowleige of the in- 
surance business, and the different poll- 
cies, and to have confidence in the abil- 
ity and integrity of the agent.” 


W. C. Johnson on the Bachelor. 


William C. Johnson, vice-president 
and comptroller of the Columbian 
Nutional Life, of Boston, was the next 

iker and he said in part: 

“Mr. Cox asked me to say a word 
concerning the type of policy which 


chould be fitted tc the bachelor between 
forty and fifty, who had ample means 
and | believe stiil possessed of parents. 
Now the solicitation of life insur- 
every man who has carried 
book and endeavored to convert 
1 prospect into a premium paying 
policyholder, in order that he might 
earn commission and add to the sum 
otal of life insurance outstanding, has 
of course used with the man of that 
type this ergument, that no matter ff 
he had ample means, he was not keep- 
ing his money in a safe deposit vault 
where it was perfectly safe and he 
could cecesionally and look at it 
and remove enough for current neces- 
but even if he were not actively 
ngaced in business, in manufacturing 
or trading, he was engaged in invest- 
operations. and he was putting 
money occasionally into this or 
where time alone would bring it 


ance, 


£0 


sities: 


ment 


his 


that 


back with the interest or the usury 
which he might expect. Any man who 
putting his money into enterprises 


of that character and tying it up so 
that it cannot be taken ont immediate- 


(Continued on page 15.) 
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FORREST F. DRYDEN, President 


Incorporated as a Stock Company by the State of New Jersey 


The New Premium Reduction Policy 


of The Prudential provides for a first year’s premium approximating the 
premium charged by participating Companies. The second year’s premium 
is reduced to a figure slightly lower than The Prudential’s regular rate 
and stays the same until maturity of policy. 


Agents Wanted 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Founded by JOHN F. DRYDEN, Pioneer of Industrial Insurance in America 


Home Office, NEWARK, N. J. 
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TRUSTBESHIP OF VAST FUNDS 


GEO. E. IDE TELLS OF DANGERS. 





Restrictions Governing Investments 
May Work Great Injury to Policy- 
holders’ Benefits. 


The handling and investing of the 
vast funds of the life insurance com- 
panies is a sacred trusteeship and any 
unwarranted restrictions placed on the 
officers of the companies, who are the 
trustees of these funds, are likely to en- 
danger the security of the indemnity 
which these funds are held to protect. 
The sacredness of this trusteeship was 
discussed in an excellent address by 
President George E. Ide of the Home 
Life, of New York. Mr. Ide said in 


part: 

First of all, it must be remembered that 
the assets of life insurance companies are 
bound to increase. This is an unavoidable fac- 
tor under the system of “level premium’’ in- 
surance. ‘There must be an annual addition 
to the reserve on each policy. The States 
require the maintenance of this ever growing 
liability, and consequently we cannot escape 
the fact that the life companies are to be the 
depositories of larger aggregations of capital 
as the years go by. The problem of how 
to administer these funds, large as that 
problem now is, will constantly assume great- 
er proportions in the future. The assets of 
companies doing business in the State of New 
York were $24,000,000 in 1860; $418,000,000 
in 1880; $1,724,000,000 in 1900; $3,943,000,000 in 
1911. Who can tell what these figures will 
be at the end of the next fifty years? 

It is interesting to know how this fund is 
distributed. The assets of companies doing 
business in New York State are-invested ap 


proximately as follows: 

PS. 
DE NOD 6 onisbe 0.60 sc0 xpd46oaRe Saserasd 
Bonds and Mortgages ......cccccesccecs 31 
a Be Ee rer ree 48 
EMOUS CO POMCTROICTS occ ciiccciscscces 15 
Cash and miscellaneous .........ccscees 4 


Vast Funds Involved. 

There is another vital element in the situ- 
ation. The premium rates are variously cal- 
enlated on an assumed rate of interest to be 
earned, ordinarily 3 per cent., 31%4 per cent.. 
or 4 per cent Interest at the rate selected 
must be earned upon the reserve That is, 
it is necessary to invest the general assets 
of the company on such a basis, that the 
net interest return after deducting invest- 
ment losses, investment expenses, etc., will 
be at least sufficient to equal the interest re 
turn on the reserve called for under the cal- 
culation. 

From this very brief statement we see 
that the most important consideration before 
the trustees of life insurance companies is to 
invest these vast sums so that the principal 
is safeguarded and a proper rate of interest 
earned to insure the integrity of policy con 
tracts 

The total amount of insurancé in force in 
life companies in the United States was on 
December 31, 1911, approximately, $18,000,- 
000.000. Do you wonder that I say that this 
is a subject of vast importance? The sound- 
ness 2nd permanence of this stupendous 
amount of insurance rest primarily upon the 
proper investment of life insurance funds hy 
the companies’ trustees Can anything 
more sacred than the care of these trust 
funds? 

Possibly we can name a few fundamental 
prneciples which are essential in the adminis- 
tration of these stewardships. 

First. Publicity. I would welcome any 
legislation which will make it possible for 
the public to know every detail of the in- 
vestment departments of life companies 
Anything which will lead to such knowledge, 
anything which will place such information 
before the public in comprehensible form 
will do more than any restrictive legisla- 








tion to break up dangerous practices and 


sian ty" iia secrete ateeaseet_ | The Mutual Life Insurance Co.of New York 


to correct abuse. Improper syndicate opera- ! 

t 

control of other corporations, underground 

clique, profit by trustees arising directly or IS ONE OF THE MOST LUCRATIVE OF CALLINGS 





ions (that word is now unpopular, but SOLICITING INSURANCE FOR 
channels by which securities are introduced 
indirectly from investments made, all melt} 


away under the noonday glare of publicity. | : : » 
Legislation in favor of such publicity 1s | Are you in the business to stay? Choose a Company good enough 
none too popular with some of our law-| 7 IT > < 1 4 T 
makers. Itt not spectacular and there ‘s| for you to stay WITH, and strong enough to stay with YOU, dur- 
always the danger that these searching rays | ing your whole career; 
of publicity when their power is appreciated 1 . : . : 
may be turned in unexpected directions. The The oldest Company in America, which began business seventy 
peor ye weno. omg Ba gl pa = years ago, is bigger, better and stronger now than ever before, and 
the remedies they prescribe for others may e § re etter and stronger seventy years hence; 

} lies tl ibe f will be still bigger, better and str: t h ; 
be applied to themselves. | 7 ° , 7 ° ™ 

Second. Personal Responsibility. The| Not the Company which YOU must introduce, but the Company - 
trustees must be impressed with the im-| which introduces YOU wherever you go; 
portance and seriousness of their office, and 

als inistrati . > , . "T° . " . ° * : 
maladministration should be followed by | The Company whose better selling policies earn most for you in the 
punishment commensurate with the magni- Se 
tude of the trust. Such punishment to be way of commissions; 


effective must be directed against the offend- 


ing individual. The Company which furnishes the insured the largest protection for 


With these two checks and safeguards, we his money. 
have about all that is needed in the way 
of restriction. If you can unite simple, plain FOR TERMS TO PRODUCING AGENTS, ADDRESS 


and effective publicity with strict personal | 
accountability, you are doing about all that GEORGE . DEXTER, 2d Vice-President 


ean be done by legislation to enforce honest 
34 Nassau Street - - - - New York, N. Y. 





and careful conduct by the trustees. 
Dangers in Restrictions. 

Let us now look at some of the laws 
made to protect these funds. Efforts have} 
been made to _ prohibit certain forms 
of investments. These efforts have usually | 
vo tpi ad sien Tee's te | (THE, SAME BRIGHT STORY! 
virtually conceded that the greatest free-| . 
dom of choice is necessary in the investment | 
of such vast funds. New York State pro- | 

| 
| 














hibits the purchase of stocks and collateral Our new business for the first ten months of 1912 was far 


bonds where a certain amount of the col- larger than for the same months of 1911. Each month was a 
— ed in pon = of . stock. > e mt gain month. Reasons :—Unexcelled policy contiacts, satisfying 
Ane 7 4 y a i d FAs assed, . sot . 

now why at law was pass mt dividends, low net cost, agents that stick, Massachusetts 


the troublous times of 1906, it seemed to} 


our legislators necessary. It was a method prestige, and a nation-wide :eputation for proper treatment of 


of checking certain abuses which could have | policyholders. 

been checked more wisely perhaps by other | 6 P 

methods without placing on our Statute | We occasionally have a general agency opening. Good 
Books a law which apparently condemns all opportuniti:s for district agents. 


stocks and deprives us of the right to buy 
bonds of absolute security, and of a form 
which is daily becoming more popular be- | 
cause of its inherent strength. The com 
pulsory sale of securities legally purchased 
was also insisted upon, but apparently the 





JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 





advocates of this measure seem willing to] 
consent to extensions of time and are not SPRINGFIELD, MASS. 
very enthusiastic about its enforcement. INCORPORATED 1851 


The idea has arisen of late in the minds 
f some that each State or locality can 
hest promote its own growth and prosperity | 
at the expense of some other State or} 
locality, which idea is exemplified in the r , 
efforts made in certain commonwealths to| EXCELLENT OPPORTUNITY * . 

pay their own expenses by heavily taxing] Michi an 
foreign individnals and corporations who at- | FOR 

tempt to do business within their borders. ; 
Of late it has taken a new form. Com- 


pulsory local investment of life insurance Direct Agency Contract. e 
funds has in one State been enacted into a e 1 e 


law. * , j . { 
When I hear the honest promoters of Field workers who intend to 


these laws advocate their adoption, I shud- make a permanency of the business DETROIT 


der for the future of life insurance invest- > 
are wanted for several pieces of ex- 























nents, Never was a line of action pro- 

posed more inimical to the interests of the cellent territory. Direct contracts FREDERIC APPS -) - President 
policyholder The impropriety of segre- i Ee pr : 

gating the reserves (upon which these com-- with exclusive control of the te 

pulsoty lnvestinents are usually based) and! F ritory, and with liberal first year Salary and Commission to 
TeUK g i the unds « f “ any ( ’ * 5 ; 

different groups is apparent to students of and renewai commissions, will be " , 
nsurance. but the idea that to these trus- personal producers in Ohio 





made with first-class men who will 





tees, with their responsibility and personal 
vecountability, some town, or county or give their entire time to the busi- 
State shall say, “You must invest in our i . 

* seems past belief. When the law ness. For particulars address : 


aker steps in between the policyholder 
1 » trustee, whom he, the policyholder, De) — 

chosen, and attempts to usurp the THE MANHATTAN LIFE ADDRESS 

‘tion of that trustee, what becomes of ~ 
trustee’s responsibilty, and who is going |, INSURANCE C "MPANY HOWA R DC. WADE 
to satisfy the policyholder, if in the future . . - . 
inder such mandatory laws good investments 66 BROADWAY NEW YORK Superintendent of Agencies 
(Continued on page 17.) | 


and Michigan. Renewals 



































ARE YOU AMBITIOUS? 


THE FRANKLIN has a splendid 
opening in its HOME STATE for a 
first-class producer. 


INVESTIGATE TO-DAY! 


“One to-day is worth two to-morrows ” 
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EXPERIENCE ON FARM LOANS. 


UNION CENTRAL’S GREAT RECORD. 








President Jesse R. Clark Tells Associa- 
tion of Methods That Proved a 
Big Success. 


President Jesse R. Clark of the Union 
Central Life of Cincinnati, in an admiir- 
able address, told the Life Presidents 
Association of the remarkable success of 
his company with farm loans during 
the past forty-six years. Mr. Clark 
told in detail of the methods used by 
the Union Central Life and how they 
had been perfected until the company 
was celebrated for its remarkable suc- 
cess in this respect. Mr. Clark’s ad- 
dress was listened to with the closet 
attention and was full of information. 
The address in full follows: 


Land as a Security. 


[and presents all the inherent elements of 
permanence; it cannot be removed; it can- 
not be destroyed; it will not decay; thus it 
approximates an absolute security for the 
advancement of money. The farming in- 
dustry has kept pace with the wonderful de- 
velopment of the commerce and manufac- 
tures of this country. Products find a ready 
and remunerative market, and lands have 
steadily increased in value. Mduecation in 
agriculture has dignified the occupation; and 
the automobile has eliminated the isolation 
of the life. So that “back to the farm” 
is becoming more and more popular with 
the young man upon the threshold of his 
life work. 

The farm loan for a long term with a par- 
tial payment privilege, presents the possi- 
bility of an ever enhancing security by a 
double action—the normal advance im value 
of the land, and the reduction of the amount 
loaned by partial payments. 

In consideration of farm loans as a busi- 
ness, there are many essential elements to 
be considered. 


Territory Defined. 


The investor’s immediate neighborhood is 
the natural field of operation, and when out- 
grown, the contiguous country is added. But 


an ever increasing business must have an 
ever increasing field as an outlet, and the 
discriminating selection of it is one of the 


first evidences of strength or weakness. 

If the field is extended by adding limited 
areas from time to time, as a result of per- 
sonal survey, careful investigation and con- 
tinuous study there ought not to be many 
mistakes. 

if this selection 
forty-eight States, 
almost much 
made in forty-eight 
stead of one—an 
diversity in unity. 
crops are the 
farm loan. You 


distributed through 
the investment would be 
diversified as if it were 
kinds of investments in 
anomalous condition of 


is 


as 


sustaining element of 
can hardly imagine an 
entire failure of all crops. in all of fhe 
States, in any one season. If such a disaster 
should be realized, it would not only paralyze 
the farm but every oiler Industry. 

Widespread territory threugh the great 
crop producing States is therefore the safest 
for average results. 

Making a Selection. 

Selection i 

eral territory 


not exhausted when a gen 
has been determined. A State. 
a county, or even a township does not con 
tain uniformly good land. The act of selec 
tion seems to be continuous in the business. 
After the general territory has been deter 
mined and the undesirable spots have been 


s 


eleminated—then begins the serutiny of the 
individual farm. 

What are the salient features of a farm 
as a security? Location on a good public 
road, near to a good railroad market, sur- 
rounded by well improved farms—are the 
prime factors in the salability of any in- 
dvidual tract. The general topography, 


shewing susceptibility to cultivation and 
drainage, indicates the possibilities of the 
tract: water is vital. if too much—overtflow; 
or if too little—dreught. The productive 
quality of the soil is evidenced by the record 


of the crops harvested—not for the past 
year only, for it might have been a failure 
but for the average of the past five years. 
Furm buildings sufticiently capacious for 


ordinary purposes are a necessity; anything 
additional does not add to security. 

The moral risk of a loan is an important 
factor. If the borrower is sober and ener- 
getic, and is equipped with implements to 
farm with the least expense; if he has stock 
to consume his surplus crops; if he has as- 
sets additional to the farm; if he has no lia- 
bilities other than the loan preposed; if he 
has had a net income for the past five years; 
if the loan propose! is wanted to pay one 
already existing of equal amount, or the bal- 
ance of purchase money, or to make some 
needed improvement, and not to pay operating 
expenses of past vears: if all this represents 
the financial condition of the borrower, the 


moral risk adds security. 
Method of Investigation. 
‘To ascertain the facts is of critical im- 


portance to the lender. Written declarations 





as to security offered, sworn to by the ap- 
plicant for the purpose of securing the loan 
proposed, have a moral effect. A sworn ap- 
eoulen ment of every security offered by two 
land owners and residents in the county in 


which the security is locatea; written re- 
ports by the local agent procuring the ap- 
plication, and the district agent, verifying 


the statement of the applicant, giving their 
own valuations of the .respective parts of 
land with a recommendation of the amount 
to be loaned and with reasons therefor, have 
a moral effect. But a written report after 
a personal inspection by a special land ex- 
aminer, independent of any interest in the 
fate of the application, exhibiting the weak 
as well as the strong points of both the 
applicant and the land, is of vital import- 
ance in getting the facts before the lender. 

Now, if the lender assumes an attitude in- 
dependent of the applicant, the appraiser, 
the agent and the examiner, and takes up 
a line of investigation upon each proposition, 


justified by a knowledge of the territory, or 
by the magnitude of the transaction, or 
deemed expedient for any other reason—either 


correspondence or by a special additional in- 
spector from headquarters—the facts are 
very apt to be established. 

Who shall ultimately pass upon 
An individual might become prejudiced 
or against a locality, an agency, an indi- 
vidual loan in forming his opinion. If the 
deciding power is vested in a committee of 
five or seven and it considers the facts thus 
laid bare in each case, an unbiased opinion 
will be formed and justice done to all con- 
cerned. 

The Financial Correspondent. 

A growth of business beyond a local neigh 
borhood introduces a new feature. Personal 
inspection of every application by the prin- 
cipal or his direct representative is impos 
sible, and so it is delegated to the local 
representative who determines whether the 
facts warrant the presentation for consider- 
ation. If the selection of these repre 
sentatives none are acceptable but those of 
settled residence in the territory, and if you 
can add financial responsibility to knowledge 
of values and of soil, to honesty, integrity 
and common sense, you have the character 
istics of safety in an agent. 

Questions of Title. 

The farmer has been educated upon the 

subject of title. An abstract is a familiar 


the facts? 
foc 


object. He knows that it must exhibit froin 
the caption and plat to the certificate of 
the compiler, a complete chain from the 


United States to his own deed and mortgage, 


and that the abstract of each instrument 
affecting the land must contain all the 
features necessary to form an independent 
opinion. He knows that the title must not 
only satisfy examining attorneys, but alse 
the general counsel of the lenders at some 
distant point, not influenced by local knowl 
edge or prejudice. If the abstractor and 
local attorney are the selection of the lender, 


and all approved applicants are required to 
employ them, and the preparation of title ex 


hibits are made under rules adopted by the 

general counsel of the lender----there ought 

to be few losses through bad titles. 
Features of the Mortgage. 

“Fitting the mortgage to the mortgagor” 
is quite as appropriate as “Fitting the policy 
to the policyholder.” Roth parties to a 
mortgage transaction are entitled to absolute 
legal protection; but beyend that, the in 
strument ought to be divested of all am- 
biguous and iliberal stipulations. The farm- 
er is most optimistic; he expects to pay 
his debt out of the marvelous crop of the 
next season, and therefore thinks of a loan 
for ‘ome year only, and it is not an un 
heard of thing for a farmer to pay the 
balance of purchase price on his farm out 
of the first crop, but experience forces him 
to realize that he must work on a_ basis 
of an average rather than that of an ex 
ceptional «crop. What the farmer needs is 
a long term to protect him against crop 
failures—five to ten years—with a partial 
payment privilege to enable him to syste- 
matically work out of debt. Such a privilege 
should be Mberal enough to utilize the net 
profits of an average crop after living and 
educational expenses have been provided 
Any wider privilege would have a_ reflex 
effect upon the lender by relucing the net 
interest realized. 

The drafting of the papers according to 
contract is but a natural sequence of the 
unqualified approval of security and title 
The crisis of the transaction, however, is 
the passing of the money. It is a simple 
matter to pay the borrower when there are 
no liens against his property; but when there 
are liens a very safe method of procedure 
is to pay the holder of them direct upon a 
specific authority to do so executed by the 
borrower. 

Maturing Obligations. 

The actual collection of maturing obliga- 
tions, ether principal or interest, the annual 
investigation of the condition of taxes, fire 
insurance, the water or other assessments, 
is quite as essential to maintaining the 
prime character of an investment as_ the 
eare taken in originally making it. Many 
investments have heen rendered dangerous, 
if not disastrous, by accumulated interest 
and assessments. Strenuous methods are 
perhaps unpopular but they are generally 
effective. The farmer has had his experi- 
ence, and today he has no superior for 
promptness in meeting obligations. 

The Union Central’s Plan. 

The Union Central Life Insurance Com 

pany has the unique distinction of having 


a greater propertion of its assets invested 


Continued on page 6.) 











National Life Insurance Company 
MONTPELIER, VERMONT 


PURELY MUTUAL 
OSMAN D. CLARK, Secretary 


CHARTERED 1848. 
JOSEPH A. DF BOER, President 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsurpassed 
policy contracts and having the record of advancing dividend scales 
four times in the lust four years, offers to the agent who knows 
and will act peculiar opportunities in field work. 

If interested, send for the Company’s sixty-second annual 
report. Correspondence solicited. 


EDWARD D. FIELD, Superintendent of Agencies 














The Best Company To Work For Is One Which ; 














is making the most rapid progress because, among 

other good points, it grants the most complete 

protection to policyholders through combinations 

of Life insurance, Permanent Disability insur- 

and Weekly Indemity for loss of time. 
For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! seta 


ance, 








Capable agents can get splendid contracts in New York 


City by addressing 


Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 
Cc. MERWIN TURNER 


801-2 Dun Building, 290 Broadway 





NEW YORK, N. Y. 








Real Help For The Agent 


E have just placed a contract for advertising that will 
three farmers in Ohio, the 
most prosperous farming State in the Union. Direct leads 
will be secured for agents to develop. All your time can be 
devoted to closing business. We can use few more live 
men—real producers—in this work. 


THE TOLEDO LIFE INSURANCE CO. 


601-619 Nicholas Bldg. Toledo, Ohio 


reach one out of every 


a 
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| TALK TO “COL. BILL DAVIS” 
MANAGER OF AGENCIES 

} INDEPENDENT LIFE ¢ 
INSURANCE COMPANY $ 
NASHVILLE, TENN. ¢ 
| ABOUT OPPORTUNITIES 3 
! “LIVE WIRE” GENERAL AGENTS ; 
TENNESSEE, KENTUCKY and ALABAMA ; 
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ATTITUDE OF SUPERVISION 


Supt. Emmet Discusses Tendencies of 
the Times From the Official’s 
Viewpoint. 


The great changes that have taken 
place in the attitude of the insurance 
companies toward State supervision of 
the business and the equally great 
changes in the attitude of the supervis- 


ing officials toward the business and 
the companies, was discussed before 
the Life’ Insurance Presidents by 


Superintendent William T. Emmet, of 
the New York Insurance Department. 
He showed that the machinery of 
supervision to-day was trying to be help- 
fu! both to the people and the business 
and that the many new functions that 
it had taken on, many of them not 
comprehended in the law, were in re- 
sponse to the public expectation as to 
what supervision should accomplish. 
Superintendent Emmet said in part: 
The Public Expects it. 


I should say that the standard which the 
New York Department now tries to live up 























to in this regard is the one upon which 
the public may be expected to insist for 
many years to come. Examinations by 
American departments of supervision will 
never again, I imagine, be mere audits of 
company figures. Whether rightly or wrong- 
ly, they will never again, I imagine, stop 
with merely finding out whether or not a 
is solvent. They will go into 
of management pure and simple. 
altogether from the question of 
Administrative matters will be 
. economies will be suggested. the 
company’s attitude toward its policyholders 
in settlement of claims will be fully con- 
sidered That is what the public now ex- 
pects, and it will never, I think, be content 
with anything less And it will all be at- 
tended with a publicity such as was never 
known in the old days. That is the mean 
ing. In other words, of strict supervision 
as applied to such a question as the ex- 
amination companies by insurance de 
partment means, simply, that—however 
it may | ween in the past—we In charge 
f insura Aenartments yw iaTe expected 
to enter pretty boldly into fields where 
perhapa our jurisdiction has not been fully 
Aefined. and from the companies what it 
ealla for. {t seems to me, Is cheerful acqul- 
eecence tn that ttitnde— recognit it 
least that it is inevitable 
Indeed. when I eommenced, a few ’ 
arn to turn wer in my n ind . 14 
act itiog whiel re now being earrled on 
by the New York Insurance Denartment ] 
Wae n tt] tartled at realizing for the 
firct f¢ P wha = e number of these 
have come to ex nee without any 
wert t f law wt ver, but simply In re 
eponse to an understanding tacitly arrived 
at he the eompar sc and the publie 
that these Iines of work onght to be nnder- 
taken | at surance department Take 
r re. in example, the immense 








vy t of good which a properly manned 
Jepart y the matter of shaping 
ew 1 gentiv. Legally speak- 
ing eniove no standing whatever as a 
legwtclative body bnt in practice it may 
easily he made a its oratory for the 
analyzing nd t very new {des 
wn enrance it passes Into 
the } da of the legislature for final action. 


] ng an esnectal emphasis npnon 
? the work of this kind which a 
urance department is capable 


well-eanipped tn 
the ideal Insurance de 


1 
ar 


f performing 
if ¢ 


say 


nartment 





thing to 





see 
should be 
nsideration the neces 
in the Insurance Law which 
to thonghtful people each 
she 


It 


t 
) 


sary changes 





naking body. in proper fort 

the reenits of months f patient labor 1d 
not ack that there hange In on 
+ he * thie 





legislative machin 
shout. Commor 
The matin Dp yint te 
Mhelor 


1elv he a0 well equipped to 


cor 
th 


that legielators and the people gen 
turn to !t instinetively for enid 
preparatior of fntnre tnenranc 
come extent, T think that !s the sitnation to 
fav here In New York, and, If that position 


“intained and even strengthened, it 
seems to me to present. so far as the insnr- 
ance world is concerned, a fairly good solu- 
tion of one of the most difficult problems 


ean he ms 











which confront large business enterprises at 
the present time. 


Has Stepped Into the Breach. 


take another case. Without any par- 
ticular warrant of law to sustain them, in- 
surance departments are accomplishing a 
great deal of good nowadays in settling num- 
berless disputes between the companies and 
their stockholders and policyholders—to the 
infinite good of the insurance business, it 
seems to me. Yet we have no standing what- 
soever in law as a judicial tribunal. I had 
not been in office many days before I found 
myself face to face with the question whether 
I ought to risk the gradual impairment of the 
department's prestige by declining to have 
anything whatever to do with the adjustment 
of disputes—which the law did not specific- 
ally give me jurisdiction over—or whether, 
on the whole, it was not preferable to offer 
the services of the department in bringing 
about amicable adjustments of these contro- 
versies, and thus live up to what the people 
obviously expected. Well, the view I took 
wns that an insurance depattment ought not 
to hang back at all from undertaking work 
of this character, although. of course, I recog- 
nized too, the delicate nature of the resulting 
situation. The companies are apt to mis- 
understand the spirit in which we intervene, 
and to view it all as simply anotNer case of 
unwarranted assumption of power by the 
superintendent of insurance. The policyhold- 
er is apt to have a lusty grievance against 
us—perhaps greater than his original griev- 
ance against the company—if we decide 
against him. as we are very apt to have to 
do. And all this over a matter in regard to 
which we concededly have no real jurisdic- 
tion and are volunteers pure and simple. But 
the results which have alrendy been achiev- 


Or, 


ed in work of this character seem to me to 
jnstify the present willingness of the New 


York Department to try as best it ean_to be 


f benefit to both companies and policyhold- 
ers by acting with the consent of both par- 
ties as a sort of tnformal tribunal before 


which these disputes can he anickly brought, 
and quickly and inexpensively disposed of. 
We are to-day, I fee! sure, helping materially 
tin bringing about peaceful solutions of many 


controversies which. if they had ever gone 
into the courts, wonld have left much had 
hlood and an unfortunate impression on the 


mind 
It Must be Helpful. 


These are illustrations out of a doven simi 
lar ones which oeenr to me, of the kind of 


publie 


Insurance supervision which the people now 
exnect. and which. for the purposes of this 
talk T have ealled “striet’ supervision 
Heaven knows, T don’t mean, when I use 
the word “strict” in this connection, to im- 
ply that the hest men In the Insurance busi- 
ness onght to have to pass through a pertod 


f prohation hefore an insurance denartment 
will even admit that they possess the virtue 


f common honesty The dav for that sort 
of attitude on the part of insurance suner- 
ntendents has passed and gone, I hope, just 
ark completely as have the days when the 
heads of surance departments used to he 
mictured as hending the knee, or extending 
the palm. to the powerful interests they were 
supposed to sunervise. Perhans I onghtn’t 
to nse the word “striet’ at all in this con- 
nection has a threatening !mplieation 
mhont it which T don’t altogether like. Per 
hans T shonld resort. as so many are now 
loing. to that wonderfnl word “nrogressive” 
which has, lef’ me sav. a definite meaning. 
Ithough {tt doesn’t seem to he known to all 
who nse ft. What T “an. at all events. fs 





that Insurance supervision 
more nowadays than the 
hureaucratie and formal 


mnset he something 
od eomplaisant 
thing it anee wae 


Tt mnst really stir itself In an effort to he 
helpfn! both to the companies which now 
furnish the people with the indispensable 
commodity of Insurance. and to the neonl 

who, as they have hecome dependent nnoan 
the protection which insurance gives then 
have hecome at the same time a grent Aeal 
more interested than thev ever were hefore 


in getting the chennest 
anee that fs procurable 


and the safest insnr- 
The sort of syner 
v I have reference to is the sort whieh 
will. on the one hand, he very eareful not to 
hamper the companies tn the good work they 
are doing toward solving the problems which 
‘onfront them: but which. on the other hand. 
will ahsolutely decline to sit apart 
ineffectnal manner nd with folded 
illow the companies to bear the 
den of these problems. It will be 
anxious to lend a hand. and it will be qnall- 
fied to do so. It will alm at being an active 
iate and partner of the great insurance 
nterests of the country In the work of plac 
ing good cheap insurance within the reach of 
f man It will forever to act 
toward these fnterests elther as their tyran 
ms master or their pliant tool , 
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in an 
hands 
whole bnr- 
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EXPERIENCE ON FARM LOANS. 


(Continued from page 5.) 
in mortgage loans on farm lands than 
other company. It has established Its tIn- 
vestment branch of the business upon the 
principles suggested in this paper. It start- 
ed in Ohio: has added territory as needed 
cautiously and gradually, until it now oper- 
ites In thirty-four States. 

It has a complete organization of its own, 
which means that it does not buy mortgage 
paper from brokers or investment companies 
—but deals directly with the farmer in the 
! transaction. This branch is man- 
aged by the Treasurer of the Company and 
consists of thirty-five Financial Correspond- 
ents with local agents, land examiners, 
abstractors of title, local attorneys—all oper- 


any 


origina 


\ 


ating in the field; together with a Financial 
Department at the Home Office equipped 
with a division to handle each phase of a 
loan—security, title, final settlements, col- 
lection of maturities either principal or in- 
terest, taxes and assessments, fire insurance, 
foreclosures, and real estate. 

The application for loan form contains an 
exhaustive statement in detail of the char- 
actor and conditions of the security offered, 
together with an exhibit of assets and Lia- 
bilities, income and outgo of applicant. It 
further contains a sworn appraisement of the 
security by two land owners and residents 
of the county, and a report of personal ex- 
amination and recommendation of the amount 
to be loaned, by the local agent. The Finan- 
cial Correspondent makes a personal ex- 
amination of the security and financal con- 
dition of the applicant himself through his 


salaried land examiner, and in a _ written 
report he bases his recommendation of 
amount to be loaned on statements in the 


application, verified by personal examination 
and by his office records of other examina- 
tions in that immediate locality. This is 
the field work done upon every application 
before it is submitted to the Company. The 
Financial Department of the Company as- 
sumes a position of absolute independence 
of the applicant, appraiser, local agent and 
Financial Correspondent, and proceeds to in- 
vestigate the security and the applicant as 
it deems best. The records at the home 
office of the loans already made in the 
locality afford a reliable guide, as they are 
the result of actuai examination and the 
report of subsequent changes in ownership 
indicating purchase price in sales. If ab- 
normal, special home office agent is sent 
out if the circumstances warrant such ex- 
amination. When information from _ all 
sources is accumulated, it is abstracted and 
condensed in a single sheet for each loan 
and a copy is placed before each member 
of the Bxecutive Commitee---the investing 
authority of the Company----which finally de 
cides the amount of loan justified by the 
security. 

During its history of forty-six years, the 
Company has made 75,102 loans to farmers, 


amounting to $133,838,549.44, secured by 
mortgages on 11,462,363 acres----an average 
loan of $1,782.00 to the borrower, and at 
$11.59 per acre. 

It has been of practical assistance to 
38,453 of that number, for they have repaid 
their loans amounting to $66,573,823.62. 
These payments have been made largely 
under a prepayment privilege. A loan of 
$5,600, although made for a term of ten 


years, was paid in full within five years, by 
sixteen payments ranging from seventy-five 
doNars to eight hundred. 

It is now assisting 36,649 farmers with 
loans, amounting to $67,264,725.82 secured by 
mortgeges on 5,808,686 acres of land, valued 
at $216,970.64, with buildings valued at 
$34,579,832 Insured for $10,621,402, making a 
total security of $251,550,486. 

Tt has been a basic principle not to hold 
real estate obtained under foreclosure for 
speculative rise in value, but rather to force 
the quick sale of it. The test of a mortgage 
investment is the experience with real estate 
obtained under foreclosure. During forty-six 
years the Company has acquired 871 pieces 
of real estate through foreclosure of mort- 
gage, costing a total of $2,839.660.27. It has 
sold 859 pieces, and now has on hand 12 
pieces located in five States and costing 
$46,331.19. In determining the total cost of 
foreclosed real estate. the following items 
were included: Principal----interest accrued 
ealeulated at penalty rate----taxes and assess- 
ments—court costs—attorney fees—and 
incidental expenses. The total loss upon ‘the 
investment of $133.838,h49.44 during the 
contingencies of forty-six years has been 
$198.485.11. 

Such a result has been attained by system 
perfected through years of experience. 





To Celebrate Tenth Anniversary. 


The Pittsburgh Life & Trust will cel- 
ebrate its tenth anniversary in Jan- 
uary. There will be a big reunion of 
the field men of the company with a 
two days convention and a banquet at 
the Hotel Schenley. A contest is in 
progress, those qualifying being the 
guests of the company. There will be 
a greater attendance of agents at this 
meeting than at any former gathering 
of the company’s force. 








ome Life’s 
rosperous 


Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.” 1-27-12, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 
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A PENN MUTUAL PREMIUM, less 2 PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE : 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
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OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
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LITTLE KNOWN POLICY FORMS 


SUITABLE FOR THE AVERAGE MAN. 








David Parks-Fackler Makes Plea For 
More Economic Distribution of 
Protection. 





An interesting address heard by the 
Life Presidents was that of David Parks 
Fackler, senior ex-president of the 
Actuarial Society of America, who dis- 
cussed “Little Known Policy Forms 
well suited to the Average Man.” Mr. 
Fackler said that there should be a 
more economic distribution of the life 
insurance protection of the average 
man, so that he would have the 
greatest amount of indemnity in those 
years in which he would need it most 
and gradually decrease after his active 
producing period was over, when he 
was more likely to be dependent on 
others than have any one dependent 
on him. Mr. Fackler said in part: 

“My desire is to show that the old- 
fashioned policies, giving a uniform 
amount of insurance for the whole of 
life, are as much behind the age as 
tallow candles in these days of electric 
lights, and should therefore be retired 
from general use just as was the per- 
centage method of making dividends 
when the sources of surplus came to 
be understood. As a doctor who takes 
his own medicine, I would state that 
though my earliest insurances, begin- 
ning over forty-five years ago, were 
taken on the old-fashioned plans, ordi- 
nary, or limited payment life and long 
endowment, my later insurances, taken 
within the past twenty-five years, have 
in the main embodied the principles 
which I now commend to your atten- 
tion. 

Where it is Needed Most. 

“The average family man needs in- 
surance most while his children are 
young, and will need it less after they 
are wholly or partly grown up, when 
they will probably be able to contribute 
to the support of their mother. On 
these accounts it follows that men 
generally need a greater amount of in- 
surance before the age of sixty than 
afterward. If we replace the ordinary 
life policy by a form of contract which 
will gradually curtail the insurance 
after the age of sixty is passed, we 
can for the same cost give a father 
a much larger amount of insurance up 
to the age of sixty, and also free him 
from all premiums at the age of seventy 
or seventy-five, when he will probably 
cease to be self-supporting. 

“The usual ordinary life policy is in 
the majority of cases either the most 
economical or the wisest; for it is 
surely a waste of money to pay for 
more insurance than is likely to be 
needed during old age, and it is wrong 
to undertake to pay premiums all 
through one’s old age when the earn- 
ing power will have ceased, so that 
the burden of payment will fall on 
others. 

Economic Forms. 

“The special forms to which I would 
call attention were first introduced 
about fifteen years ago under the name 
of ‘Adjusted Indemnity’ or ‘Economic’ 
policies. These forms provide that 
when the insured attains the age of 
sixty-one, and yearly thereafter, the 
insurance shall be reduced by five per 
cent., or $50 per thousand, until age 
seventy-five is attained, when the re- 
duction ceases, and the insured has a 
paid-up policy for one-fourth of the 
original amount, or $250 for each 
original thousand. 


Paid-Up in Later Years. 

“Should any one think that this 
insurance for one-fourth of the original 
amount, $250 per thousand, or $2,500 
out of $10,000, beyond the age of 
seventy-five, is too small to be of any 
value, or else more than needed at that 
age, I would urge that when a man 
has attained the age of seventy-five 
it is unlikely that any one will be 
wholly dependent upon him; and on 
the other hand he is very liable to 


be dependent on others. For this 
reason it is desirable that he should 
have enough paid-up insurance w 
cover the doctor’s bills, and other ex- 
penses that will be connected with his 
death and funeral; so that should he 
become dependent on others, he shall 
not have the unpleasant consciousness 
that his friends will have no guarantee 
of repayment for the expenses they 
may incur on his behalf. 

“The practical benefits of this plan 
will be illustrated by the following 
example: If a man of thirty-five elects 
the twenty payment Economic plan, he 
can obtain $4,000 of insurance at no 
greater cost than for $3,000 on the usual 
twenty payment life plan. For a man 
of forty the benefit would be still 
greater, as he could obtain nearly $7,000 
of insurance for the cost of $5,000 on 
the usual plan, and a man of fifty would 
be given nearly $8,000 at the cost of 
$5,000. These instances show the 
great advantages of an economic dis- 
tribution of the insurance benefit that 
can be purchased by a certain amount 
ot premium,’ 

“Some millions of insurance have 
been issued upon these plans in the 
United States and Canada. In some 
companies the last annual premium 
op the cheapest form is payable at age 
seventy-five, and in others at age sixty- 
nine; the latter age being chosen so 
that if premiums are paid quarterly, 
there shall be no payment after age 
seventy is attained. 

“Some of the companies which have 
adopted this form of insurance make it 
a rule not to issue such policies for less 
than $2,000, by which course they escape 
the heavy ratio of expense connected 
with the issue of very small policies, 
and can add a somewhat lower per- 
centage of loading than would other- 
wise be necessary. In this way they 
can give, according to the age, from 
about one-fourth to one-half more 
present insurance than could be had 
for the same amount of money under an 
ordinary life policy. A contract which 
will give the largest amount of insur- 
ance during the active life of the in- 
sured and terminate the premiums 
when the premium-paying ability will 
probably cease, is a policy which ought 
to commend itself to every intelligent 
man, and would doubtless do so if fully 
and properly explained. 

“Nothing has been said as to the 
way the need of insurance may be 
gradually reduced on account of the 
insured’s savings and accumulations, 
for we all know how liable men are 
to save but little. So far as they do | 
save, they may need less insurance in 
old age, and, if they do not save, they 
should surely be relieved from pre- 
mium payments in old age, and not 
have to resort to policy loans.” 





MAKE RULE FOR COMPETITION. 


| 
| 
| 
} 
} 





To Cease When Application is Signed— 
Columbus Life Underwriters Adopt 
Resolution. | 
| 
The Life Underwriters Association of | 
Columbus, O., has passed the following | 
resolution : That competition shall | 
cease when the application signed in 
good faith, has been secured by a regu- 
lar agent of a legal reserve life insur- | 
ance company. 
At the last meeting of this year—| 
held to-day—the association will be ad-| 
dressed by President W. O. Thompson | 
of the Ohio State University. Dr.) 
Thompson is also president of the Mid- 
land Mutual Life Insurance Company 
of Columbus. The session will be at-| 
tended by the wives of the members and 
will be held in the ball room of Hotel | 
Virginia. 








The latest development in the fight 
for control of the Citizens National Life) 
of Louisville, brings Vice-President J.) 
W. Lam in conflict with President C. D. 
Pearce, the former throwing his influ- 
ence with the board of directors and 
his stock handlings over to former 
President W. H. Gregory, who is seek- 
ing control. 





TAKES UP INSURANCE LECTURES. | 





University Considering Establishing 
Course — Underwriters Association 
Behind Plan. 





During the recent visit to Syracuse, 


N. Y., of President Neil D. Sills of the 
National Association of Life Under- 
writers, the subject of courses on life 
insurance in the public schools and 
colleges was discussed and President 
Sills, accompanied by President War- 
ren 8S. Parks of the Life Underwriters 
Association of Syracuse, and Henry 
Phillips, called on Chancellor Day of 
Syracuse University in regard to the 
matter. Chancellor Day was very much 
interested and as a result of the con- 
ference, it is practically a certainty 
that the university will offer a course 
of lectures on life insurance, if not 
all branches of the business. 

Under the plan as discussed, the 
lecturers would be experts in the busi- 
ness and would be supplied by the 
Life Underwriters Association of Syra- 
cuse. The proposition of giving public 
instruction on life insurance is receiv- 
ing considerable impetus through the ef- 
forts of President Sills of the National 
Association of Life Underwriters, who 
has inaugurated a course in the Rich- 
mond, Va., high school, his home city, 
and he has urged the local associations 
t» take the matter up with their local 
school authorities. 





In the Life and Accident Branch. 





As special agents in life and personal 
accident branch, the company has ap- 


pointed the following: Harry W. L.yn-| 


dall recently at Grand Rapids, trans- 
ferred to Dayton, Ohio; A. H. Meinke 
transferred from Springfield, Mass. to 
Grand Rapids, Mich; John H. Muth, as- 
signed to Indianapolis branch and Derr 
B. Neagley to the Milwaukee office. 





W. W. Bowie, president of the Rome 
Insurance Co. of Rome, Ga., voluntarily 
resigned at a meeting of the board of 
directors and W. W. Mangum was elect- 
ed in Mr. Bowie’s place. The latter will 
continue with the company as general 
manager. 





The Pure Protection Life has been 
organized at Cleveland, on the assess- 
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under Massachusetts Law, and 
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A. B. UTTER, Agency Manager, 
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INVESTMENTS IN THE SOUTH 


SENATOR LUKE LEA BRINGS CALL. 
Advocates Local Investment Principle 
and Sets Forth Claims of 
Southland. 


In his address on “The Call of the 
South for Insurance Investments,” 
Senator Luke Lea, of Nashville, Tenn., 
advocated the local investment idea as 
applied to the insurance companies and 
gave some reasons why the South was 
calling for funds. 

“Admitted that insurance is alike a 
necessity and a benefaction, it is of 
tremendous importance from the stand- 


point of the individual that each 
section be encouraged in every — 
” sai 


possible to increase its insurance, : 
Senator Lea. “From a community’s 
standpoint, it is of the greatest im- 
portance that the resources of each 
section be developed along its natural 
lines, and it is therefore urgent that 
the funds which far-seeing wisdom 
invests in protection against the loss 
of life be returned to that section to 
be available for reinvestment in safe 
securities. 

“Speaking with special reference to 
the South, it is necessary to impress 
upon you with all the emphasis of the 
conviction of a great truth, that there 


is no section in our wonderful country 
that affords safer insurance invest- 
ment. Devastated by war half a 


century ago, harrowed by the horrors 
of reconstruction, the South has by 
reason of the indomitable spirit of 
the Anglo-Saxon, and by virtue of its 
tremendous natural resources recuper- 
ated and moved steadily forward until 
to-day it is enjoying an unparalleled 
era of prosperity, builded not on the 
unsound foundation of property rights 
in human lives, but constructed upon 
a conservatism that finds expression 
in the laws of the sovereign power and 
in the rules of action of its splendid 
citizens. 

“The population of the South has in- 


creased from eleven millions in 1860 
to twenty-eight millions in 1910. In 
the same period its property values, 


despite the loss of hundreds of mil- 
lions of dollars by the freeing of slaves, 
have increased from six to twenty-one 


billions of dollars. It supplies the 
world with cotton; it is prepared to 
furnish the world with coal; it is de- 


veloping a water power that will bring 
the factories of the world within its 
borders; it does more than its share 
in supplying the world with wheat, 
corn, oats, livestock, and other products 
that are the basis of all values. Its 
mountains are brimming with iron and 
other ore; its lowlands are bristling 
with virgin forests, only a small per 
cent. of all which has yet found ade- 
quate sources of development. The 
great bulk awaits the touch of capital 
for it to leap into the lap of the world’s 
commerce. 

“With prophetic 
Jackson nearly a century ago said, 
‘The South will yet wear the Iron 
Crown.’ That prophecy is finding ful- 
fillment. The glories of the West, 
epitomized in the advance of Greeley, 
‘Go West, young man,’ are dimmed 
by the brilliancies of Dixie, are un- 
heard amid the echoes of the advice 
of everyone to-day, ‘Go South, young 
man,’ for there opportunity awaits 
cepital directed by integrity and energy. 

“The South during the next century 
will be the theatre of the greatest de- 
velopment and increase of wealth in 
the Western Hemisphere. It will be- 
come more and more an inviting field 
for insurance investments of all kinds. 
The South is in need of capital with 
which to develop and market its won- 
derful resources. The citizens of the 
South investing their capital in the de- 
velopment of these resources need, for 
the protection of their business enter- 
prises and the future care of their 


vision, Andrew 


families, insurance more than they have 


ever needed it before. The classes of 
securities in which reserve funds are 
permitted to be invested will be of the | 
greatest importance in this era of de- 
velopment of the South while no word 
of criticism can be said against the 
investment in high grade railroad 
bonds, and while it is manifestly prop- 
er that credit should be taken in cal- 
culating the distribution of investments 
for the proportion such railroad bonds 
investments bear to the various States 
through which the railroads pass, yet 
such investment should not be the 
measure of the extent that insurance 
reserves of any State or section are 
employed in aiding in the development 
of that section. 

“My special plea is for the real 
estate investment, that on the farm 
and improved realty. It is trite to say 
that real estate is the basis of all 
values; that the farm is the foundation 
of our wealth. Destroy our railroads, 
tear down our magnificent cities and 
our farms will rebuild them. But de- 
stroy our farm and railroad tracks 
will rust from disuse, the value pass 
cut of their bonds, and the grass will 
grow upon the thoroughfares of our 
great cities. If these reserve funds are 
therefore available for farm mortgages 
and for mortgages upon improved real 
estate, then local capital, not as re- 
stricted in its investment as_ trust 
funds, will be relieved of the necessity 
of providing for the needs of the 
farmers.” 


HELPING THE COMPANY. 


General Agent Williams of Missouri 
State, Will Send Check with 
Applications. 


Frank Williams, general agent of the 
Missouri State Life at St. Joseph, Mo., 
in a letter to the company, says that 
in order to assist in making this year’s 
statement the very best ever issued, 
his agency “guarantees to pay for every 
policy issued up to the close of the 
year,” and that during the last week or 
ten days a check will accompany each 
and every application covering the net 
premium. Mr. Williams asks for the 
co-operation of other agents with this 
object in view. A beneficial result 
would be the wiping out of “Agents 
Debit Balances,” which he character- 
izes as an eyesore to the statement of 
any company. 


President Melson’s Comment. 

In commenting upon the letter, Presi- 
dent E. P. Melson says: 

“I am sure that we each and all ap- 
preciate the importance of our making 
the best possible annual statement this 
year, and that we also appreciate the 
great importance of getting the state- 
ment out at the earliest possible mo- 
ment, and showing the largest possible 
amount of new paid-for business. Now, 
every field man who owes the company 
a dollar should see to it that this is 
paid at the earliest possible date; for 
if there is a delay in making payment, 
to the last days of the month, the book- 
keeping department is going to be de- 
layed in getting out the statement, as 
it takes time to enter up these items 
and close all the books for the final 
figures. General Agent Frank Williams 
letter has the right ring to it, and most 
if not all of the field men of the 
Missouri State Life can attach a draft 
to each application that is written 
during the remaining days of Decem 
ber, and thus not only facilitate the 
handling of this business but help to 
make the best possible showing in new 
business for the year.” 





The Mississippi Valley Life and the 
Home Life & Accident of Little Rock 
have consolidated. 





The Atlantic States Life, of Augusta, 
Ga., hag been restrained from dissolv- 
ing by an injunction secured by J. S. 
Kimball, of Berkeley, Cal., who claims 
$127,500 for breach of contract. 








Life Insurance and Texas 


Texas has more than four million people, made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in 
the state are uninsured, and several times that number 
inadequately insured. We want ten or a dozen more good 
fleld men to tell them about the Southland Life. Address-- 


DALLAS, TEXAS 





JAS. A. STEPHENSON, President 
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AN INCOMPARABLE | 
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RUSHING BUSINESS 





WILLIAM N. COMPTON, General Agent 
ST. PAUL BUILDING 220 BROADWAY, NEW YORK 
TELEPHONES: 6030, 6031, CORTLANDT 











FEDERAL LIFE 


Insurance in Force ~ . 
Capital, Surplus and Reserves - 





$20,000,000.00 
3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies, 

Accident and Health Department just being inaugurated, 

Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


If interested address 
it ISAAC MILLER HAMILTON, President 
CHICAGO 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 


managed, and 








FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON Home Office: 
President National Life Bidg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 
Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 





The Emblem of Sound Insurance 











Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 
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TRIBUNAL APPROVES MERGER 


RESTRAINING SUIT NOW DROPPED. 
International and Great Western Merger 
Officially Endorsed—Text of 
Commissioners’ Letter. 


The merger of the International Life, 
of St. Louis and the Great Western Life, 
of Kansas City, bas been officially ap- 
proved by the tribunal of insurance com- 
missioners that has had the matter un- 
der consideration. Their investigation 
was very exhaustive and showed that 
the consolidation of the companies 
would be for the best interests of the 
policyholders. 

By agreement between counsel for the 
parties represented the restraining suit 
pending in the Court of Common Pleas 
of Wyandotte County, Kas., will be drop- 
ped. The agreement was brought about 
by the commissioners inserting in the 
contract a clause providing that on be- 
half of the holders of annuity certifi- 
cates, a suit shall be brought in the 
courts of Missouri in such an amount as 
would give the supreme court jurisdic- 
tion on appeal and the final judgment of 
such suit is made binding on the Inter- 
national and its successors for all time. 

The tribunal, composed of Superin- 
tendents of Insurance Frank M. Blake 
of Missouri, chairman; Ike S. Lewis of 
Kansas, and B. L. Gill of Texas, after 
affixing their signatures to an amended 
contract, gave the following signe let- 
ter to the International Life to be sent 
out to all policyholders in the Great 
Western Life: 

Commissioners’ Letter 

“To the Pelicyholders of the 
Western Life Insurance Company: 

“We have approved the merger agree- 
ment between the Internationa] Life In- 
surance Company of St. Louis, Mo., and 
the Great Western Life Insurance Com- 
pany of Kansas City, Mo., and believe 
that the merging of these two large 
Missouri companies will be of benefit to 
the policyholders of both companies. 

“Regular policies issued by the Great 
Western Life Insurance Company are all 
assumed by the International Life In- 
surance Company, which will carry out 
all the terms and provisions of such 
policies. The special income policies, 
under the merger agreement, will be en- 
titled to the following rebates on their 
premiums for each thousand dollars of 
insurance, to-wit: On the dollar special, 
for the year 1912, $2.16; for 1913, $2.21; 
for ge $2.26; for 1915, $2.31; for 1916, 

- : for 1917, $2.41, and for each year 
cll will be entitled to a reduc- 
tion calculated on all Great Western 
business which remains in force, ac- 
cording to the terms and conditions set 
out in said special income provisions in 
the said policies. On the twenty-five 
cent special for the year 1912, $1.15; for 
1913, $1.20; for 1914, $1.25; for 1915, 
$1.30; for 1916, $1.35; for 1917, $1.40, 
and for each year thereafter will be en- 
titled to a reduction calculated on all 
Great Western business which remains 
in force, according to the terms and 
conditions set out in said special in- 
come provisions in the said policies. 

“Statements have been published re- 
garding the merging of these two com- 
panies which might cause policyholders 
of the Great Western to drop their poli- 
cies and take out insurance in other 
companies. Your policy is amply pro- 
tected by a deposit of securities with 
the insurance department of the State 
of Missouri sufficient to cover the full 
reserve liability on the policy, and there 
is no reason why you should not con- 
tinue to pay the premiums on your pol- 
icy to the International Life Insurance 
Company, the reinsuring company. In 
due time the International Life of St. 
Louis will send you a rider to attach to 
your policy, which is evidence of such 
assumption of liability.” 

Report is Exhaustive. 

The commission made an exhaustive 

report in which it dealt with the mat- 


Great 


ter from its very beginning, telling of | 
the origin of the two companies, their | 
growth in business and present stand- 
ing. This report also went into the sev- 
eral suits which have been filed in an 
effort to prevent the merger and quoted 
from Federal Judge A. S. Van Valken- 
burgh’s opinion, when he dissolved a 
temporary restraining order against 
the Great Western and Commissioner 
Blake, and refused to consider a receiv- 
er for what he considered a solvent 
company. Judge Van Valkenburgh’s 
opinion on the right of the two com- 
panies to merge is also quoted in the 
report. 

{n amending the contract between 
the two companies, dated September 
16, the prime interest of the tribunal 
appears to have been to protect the 
policyholders above those of stock- 
holders, annuity certificate holders and 
all others. In all the proceedings 30 
far brought in an effort to prevent a 
merger there have been no protests 
from ‘regular’ policyholders because 
they undoubtedly know that there is 
sufficient money in reserve in the 
vaults of the State of Missouri to ma- 
ture every policy outstanding on which 
payment is kept up. 

Special Policies Changed. 

The principal changes made in the 
contract were regarding the rights of 
holders of policies known as ‘dollar 
specials’ and ‘twenty-five cent specials,’ 
also known as special income policies. 
Under their policy contract with the 
Great Western a fund was to be created 
by setting aside $1 out of every $1,000 
of new business and renewals to be 
participated in jointly by the holders 
of the ‘dollar specials.’ This was to in- 
clude all business written by the Great 
Western up to January 1, 1918, after 
which holders were to participate in 
the business in force at that time. 
The same agreement was made in the 
policies of the ‘twenty-five cent 
specials,’ with the exception that 25 
cents was set aside instead of $1. 

The commission agreed that premi- 
ums on all such policies were deficient 
because of this annual rebate to the 
holders. It also was said that policies 
providing for such rebates are now un- 
lawful and no company in the United 
States is permitted to write them. But, 
as they were issved by the Great West- 
ern, the tribunal considered that, in 
justice to such policyholders, some 
provision should be made for them in 
the contract. 

The most that holders of the ‘dol- 
lar specials’ ever received in rebates 
on their premiums was $2.16 in 1912. 
No provision could legally be made for 
their participation in the new business 
and renewals of the consolidated com- 
pany, as they had in the Great West- 
ern. 

Rebates to Continue. 

Taking the $2.16 received this year 
as a basis the commission had written 
into the contract that such policyhold- 
ers are to receive 5 cents additional 
each year up to 1918, when it will 
amount to $2.41 in rebated premiums. 
Therefore, however, and so long as the 
policies remain in force and premiums 
are kept up, the new provision in the 
contract entitles them to a reduction 
ealculated on all Great Western busi- 
ness remaining in force, according to 
the terms and conditions set out in 
special income provisions in such poli- 
cies. 


The ‘25-cent specials’ are treated on 


a basis of $1.15 rebate on premiums 
which they received in 1912. These re- 





bates are increased each year on the 
same ratio as the others, 5 cents addi- 
tional, up to 1918 and the same pro- 


vision is made regarding their future 
participation. 
It will be remembered that when 


the Great Western was taken out of 
the hands of a receiver in 1908 by the 
United States court and reorganized 
Judge Smith McPherson made no pro- 
vision for the holders of annuity cer- 
tificates, which are not policies, but 
merely regarded as an investment in 
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the business. 
In order 
the merger th 


the contract a 


holders of an 


was agreed to by 
ing both sides. 

brought in 
an amount as would give 


suit be 
souri in such 


to pacify 


He declared them void. 
all opposition to 
e commission wrote into 
clause concerning the 
nuity certificates which 
attorneys represent- 
This provides that a 
the courts of Mis- 


the supreme court jurisdicti n on ap- 


peal and the 


final judgment of such 





suit is made binding on the Interna- 
tional and its successors for all time. 

[t was agreed between attorneys, 
after this was written into the contract, 
that the suit now pending in the court 
of common pleas of Wyandotte county, 
Kas., restraining the Great Western 
from merging with the International and 
also restraining Commissioner Lewis of 
Kansas from agreeing on a merger, 
should be dismissed. 
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HELP COMPANY—HELP SELF. 





A general agent of the Missouri State 
Life advises his company that he 
proposes to have his agency “pay for 
every policy issued up to the close of 
the year,” and as a guarantee that 
such will be the case, a check for the 
net will accompany each application 
submitted during the closing week or 
ten days of the year. This he believes 
if carried out by other general agents 
will permit the Missouri State to issue 
a better and more prompt annual state- 
ment than would be possible otherwise. 

What a great transformation there 
would be in the life insurance business 
if each general agent and solicitor 
would spend a little time meditating 
as to how he or might aid the 
company and then put the conclusions 


she 


formed into practice! Take for ex- 
ample “suspended” or “not taken” 
business. fo handle this unsatis- 
facto1y item, an enormous expend- 
iture of time, money and space is re- 
quired. It should be borne in mind 
that records must be kept of business 
examined and policies issued, evea 
though the policy is never put into 
effect by the payment of the initial 
premium. Go into the filing depart- 


well established life insur- 
ance company and—well if you had not 
a guide you would get lost. Much of 
this space is required to keep track 
vf issued business which never had a 
chance of being put Will you 
save your company a portion of this 


> 


expense? 


ment of any 


in force. 


Another item is that of the cost of 


bookkeeping and correspondence in 
connection with deferred accounts. 
Several institutions have installed the 
“daily settlement” method of doing 


business, and it is a good one, but why 
should the general agent or solicitor 
wait for the company to take such 
action as a matter of compulsion? 

In aiding the along these 
lines the first and great benefit comes 
to the agent himself. The greatest 
asset a person has is—T-I-M-E. 
What a great saving is effected where 
settlement is secured with the appli- 
cution! We have heard many field 
men say that oftentimes it is harder 


company 








to deliver the policy than it was to 
securé the application. This being 
true the agent performs double, and 
unnecessary work, even when the 
policy is finally delivered. When, how- 
ever, the contract must be consigned to 
the ‘“‘Not Taken” class, there has been 
double the work for nothing. 

Secure settlements with applications 
and you will be benefited to a greater 
degree than your company. 





A GREAT FORCE FOR BETTERMENT 


The recent meeting of the Association 
of Life Insurance Presidents was a re- 
markable gathering in several respects. 
But perhaps the most impressive thing 
about this organization is the lofty mo- 
tives revealed in its addresses and dis- 
cussions. They do not talk about how 
to get more business at a lower cost 
to them, which is almost exclusively the 
subject of the deliberations in most 
business organizations, but they discuss 
how best to fit the policy to the policy- 
holders’ needs, how to conserve his 
health, reduce the mortality, and also 
the cost to the policyholder. 

This, too, is a gathering of “doers,” 
men who are accustomed to accomplish 
what they plan and discuss. It is some- 
thing that we can confidently predict, 
that under the wise guidance of the life 
insurance presidents in their organiza- 
tion, the policyholder will get increas- 
ingly more and better insurance for his 
money and perhaps for less money. This 
is a great force that cannot be stopped 
in its big program of betterment—can- 
not be stopped, that is, except by dras- 
tic, inimical legislation, that would curb 
this work, check the development of the 
companies, and turn into political chan- 
nels, the great institution of life insur- 
ance which is just beginning to attain 
its perfection in service to the public. 








ASS’N OFFICERS RE-ELECTED. 





Assembled Life Presidents Commend 
Manager Cox and Associates—Name 
Executive Committee. 


At the executive session of the Asso- 
ciation of Life Insurance Presidents, 
held on Thursday afternoon, officers 
were re-elected for the ensuing year as 
follows: 

Robert Lynn Cox, of New York, Gen- 
eral Counsel and Manager; Alfred Hur- 
rell, of New York, Attorney; John J. 
3rinkerhoff, of New York, Actuary. 

The following executive committee 
was elected: 

Robert Lynn Cox, Chairman; Jesse 
R. Clark of Cincinnati, Ohio. Ferrest F. 
Dryden, of Newark, N. J.; Sylvester C. 
Dunham, of Hartford, Conn.; Haley 
Fiske, of New York; Alfred D. Foster, 
of Boston; L. G. Fouse, of Philadel- 
phia; and George E. Ide, W. A. Day 
and Charles A. Peabody, of New York. 





New Jersey Policy Ruling. 





The Insurance Commissioner of New 
Jersey has just ruled that where prop- 
erty insured in another State has been 
transferred into New Jersey, it is neces- 
sary to have a new policy written and 
countersigned by an authorized agent in 
New Jersey. 


It is reported that the Continental 
Life and the Beneficial Life of Salt 
Lake City will consolidate after the 
first of the year. 





“Il can say with absolute truth—and 
it gives me the greatest possible pieas 
ure to say it—that the strongest im- 
pression which my work so far in the 
tieid of insurance supervision has left 
upon my mind is one of unqualified ad- 
miration for the courage, the capacity, 
the integrity, and the breadth of vision 
of the men who are ‘ieaders to-day in 
the insurance business in the United 
States. No men have been more re 
sponsive to the progressive thought of 
the time. None have labored more 
effectively and faithfully for the public 
good.”—supt, William ‘I. Hmmet before 
the Association of Life Insurance 
vresidents, , 





The meetings of the Association of 
Life Insurance Presidents are remark- 
able gatherings for they bring together 
ali aggregation of ‘stars’ that are 
found in one assemblage on no other 
occasion. The outside observer is 
more apt to give his attention to the 
audience than to the speaker, there are 
so many attractions offered. It is a 
tine body of leaders that the business 
of life insurance can well be proud of. 
Looking them over, one gets immedi- 
ately one general impression—they are 
above everything else successful busi- 
ness men, keen, earnest and democratic. 
There are few “types” among them, 
such as you would tind in professional 
gatherings and even among bankers. 


The old fossil with lots of mannerisms 
and no concentration was not there 
at all. Likewise, the typical orna- 


mental executive was not in evidence. 
There was a good sprinkling of gray 
heads, but practically all are at the 
fighting stage. The “Dean” of the 
gathering was of course, President John 
fk. Hegeman of the Metropolitan Life, 
who presided over last year’s meeting 
and who although over 68, sets a good 
pace for work among the Metropolitan 
staff. The youngest executive there 
was President Herbert M. Wollen, of 
the American Central Life of, Indian- 
apolis, but he is young only when 
measured by the calendar. He has a 
big job, is big enough to fill it and 
is so absorbed in the work that the 
importance of it never enters his keen, 
modest business head, Although there 
was great wealth both individual and 
corporate, represented, it was pleasing 
to the American sense to note that it 
was not a “dressy” meeting. Practical- 
ly every man of them looked as if he 
had just come from a desk piled high 
with work, in his accustomed business 


sack suit, quite different from the 
English atmosphere where’ every 
“clar-r-k” wears a “top’at.” If the 


policyholders of the $18,000,000,000 of 
life insurance in force represented at 
the meeting could have looked in on 
the trustees of their indemnity, they 
would have felt no fears for the future 
of American life insurance, for the 
gathering left nothing to be desired in 
the way of business brains and execu- 
tive genius. 





We suggest that the paper read be- 
fore the convention by Jesse R. Clark, 
president of the Union Central Life, of 
Cincinnati, be adopted as a model by 
all persons who contemplate address- 
ing any gathering on any subject. You 
know it’s a great trick to prepare a 
ccnvention address so that when you 


get through your hearers feel, first, 
that you have said something, then 
that you said it understandingly and 


as quickly as possible. Very few get 
away with it, as you and I know, but 
Jesse R. Clark does. The subject of 
his address was “Forty-six Years’ Ex- 
perience with Farm Loans” and to tell 
that within the time limit of public 
endurance is an achievement in itself, 
not to mention doing it well. Mr. 
Clark got right down to his subject 
with the first sentence—‘Land presents 
all the inherent elements of perma- 


nence.” Then followed short, crisp 
paragraphs, each one a gem of infor- 
nation on the subject and when he 
had told his story, he did the splendid 
thing, that takes a brave man to do— 
he stopped! And the last sentence was 
a good stop—‘“Such a result has been 
attained by system perfected through 
years of experience.” The whole thing 
was done within 2,000 words, which 
is an ideal length for a good conven- 
tion address. But the address was 
characteristic of Mr. Clark. He uses 
the same balanced judgment in the 
affairs of the Union Central Life and 
it’s no wonder the Company is a great 
success. 





Again Robert Lynn Cox, general 
counsel and manager of the Association 
of Life Insurance Presidents, and 
George T. Wight, secretary, achieved 
a big success in handling the sixth 
annual meeting. Both have a way of 
doing herculean things with that calm, 
unhurried manner that characterizes 
the efficient man when he is putting over 
a big bunch of work. It takes a 
genius for tact and patience, not to 
mention executive ability and a wealth 
of experience in handling men, to run 
a convention composed almost entire- 
ly of high-strung executives, accustomed 
to handle others and not be handled, 
and so to conduct it that there isn’t 
the faintest suggestion of management 
with everything running like a singing 
brook. The Life Presidents meetings 
are models of smoothness and expedi- 
tion and at the same time they always 
bring the most out of their subjects, 





President George I. Cochran of the 
Pacific Mutual Life, who journeyed 
across the continent to preside over the 
meeting, brought an invitation to the 
Life Presidents Association to hold its 
1915 convention at San Francisco, at 
the time of the Panama-Pacific Exposi- 
tion. The Californians are the greatest 
boosters in the country and never lose 
an opportunity to extend the glad hand 
or tell you about their State. Any other 
city or State that wanted to get a con- 
vention would leave it to one of its in- 
fluential citizens to express, orally, its 
invitation; not so California. Mr. Coch- 
ran had with him an attractive written 
document and he expressed the wish— 
in real California style—that it be 
framed and hung up in the offices of the 
Life Presidents Association! You can’t 
beat ’em. 

Superintendent William T. Emmet 
made a strong impression on his audi- 
ence and there seemed to be a general 
disposition to give due weight to his 
remarks on the present attitude ot 
public opinion and the possibility of 
State insurance. Being comparatively 
new as a State insurance official, he 
seemed still to have an open mind on 
the subjects on which he spoke and 
displayed no particular bias or leaning 
to any hobby, theories or crochets. 
For that reason the company execu- 
tives were weighing every word, evi- 
dently fully realizing the peculiarly 
favorable opportunity to get a well- 
informed and yet unhampered perspec- 
tive of the present strange relationship 
of insurance and public opinion. 





Governor-elect Haines of Idaho, has 
selected J. W. Keefe of Boise, as In- 
surance Commissioner of the State. 
Mr. Keefe was the former deputy com- 
missioner, is conversant with the af- 
fairs of the Department and hag an ex- 
cellent reputation for fair dealing, 





Charles G. Revelle of Farmington, as- 
sistant attorney general, will be the 
next insurance superintendent of Mis- 
souri according to a statement by Gov.- 
elect Major. 
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URBAINE OF PARIS ENTERS 


JAMES & CO. GENERAL MANAGERS. 








Company Possesses Age, Large Assets 
and High Reputation—Will be Fitting 
Office Mate to General Fire. 





Impressed with the efficient manner 
in which the American affairs of the 
General Fire, of Paris, are handled 
by the managerial firm of Fred S. 
James & Company, of New York and 
Chicago, the Urbaine Fire, also of 
Paris, has decided to enter this coun- 
try, under like conditions. Messrs. 
James & Company have been appointed 
United States representatives for the 
Company and will at once complete plais 
for its admission to New York. A de- 
posit of $590,900 will be made with the 
State Insurance Department, and it is 
expected the Company will be writing 
business here soon after the beginning 
of the new year. 

The Urbaine is one of the strong fire 
insurance companies of France, and en- 
joys a high reputation for square deal- 
ing with its policyholders. Organized 
in 1838, it has through efficient manage- 
ment, accumulated large assets and 
surplus, and is justified in seeking a 
wider field for its activities. 

The selection of Messrs. James & 
Company as the Company’s representa- 
tives in this country, was decided upon 
by Mr. de Lattre inspector from the 
head office, after spending several 
weeks in traveling about studying con- 
ditions and methods here. The acces- 
sion of the Urbaine will greatly ex- 
tend the already attractive underwrft- 
ing facilities had by Fred S. James & 
Company, and the Company will make 
a desirable office associate of the Gen- 
eral Fire of Paris. 

The arrangement by which the oper- 
ation of the Nerd-Deutsche Insurance 
Company has been carried on jointly 
in the office with the General Fire, will 
necessarily be terminated, and the lat- 
ter Company under the management of 
J. H. Lenehan will conduct and operate 
its own office. 





IMPROVING FIRE ALARM SERVICE. 





Atlantic City to Purchase Up-to-Date 
Devices and Enforce Rigid 
Inspections, 





Underwriters of Atlantic City, 'N. J., 
are not a little exercised over the 


circulation among fire insurance com- 
pany officials of what they feel to be 
grossly exaggerated stories concerning 
defects in the electrical service of their 
city. 

Under the new form of commission 
government now obtaining in Atlantic 








San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 














Supls, - - - = 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


U. S. Cash Assets, Dec, 31, 1910 $13,784,520.57 
4,48 1,988.60 
3,239,491.00 
1,427,290.00 
1,051,543.00 


City, serious attention has been given 
to improving the fire alarm system and 
the electrical service of the community 
generally. 

With the enforcement of the recently- 
adopted electrical code, said to be the 
most stringent of any in the country, 
and the inspection system now em- 
ployed, which compels the prompt cor- 
rection of all noted defects, the electri- 
cal equipment of the city will be vastly 
improved; in fact, substantial gains 
have already been made. That the com- 
mission is sincere in its determination 
to place the electrical service of the 
famous resort upon a plane equal to that 
of any city in the country, the follow- 
ing communication, addressed by Frank 
P. Shinnen, chief of the Electrical 
Bureau of Atlantic City, to the secre- 
tary of the local board of fire under- 
writers, is conclusive evidence: 

“I beg leave to acknowledge receipt 
of your communication of November 26, 
in which you refer to the fire alarm 
equipment of the City of Atlantic City. 

“I am very happy to inform you that 
the equipment is to-day, and has been 
since the new Commission form of 
Government was inaugurated, in first- 
class working condition. In the very 
near future the system will be very 
much amplified by the introduction of 
modern and, up-to-date devices, espe- 
cially with the installation of a modern 
and up-to-date central] office equipment, 
which will be entirely fireproof from 
tie floor to the ceiling. It will be oper- 
ated by manual means, an operator 


. being on duty in the central office 24 


hours every day. The equipment that 
is here at the present time will be kept 
as an emergency plant, so that we 
will have practically a duplicate equip- 
ment. 

“Arrangements are now being made 
for the installation of a number of new, 
up-to-date fire signal boxes on the vari- 
ous parts of the highways of the city, 
and advertisements are being placed 
for the purchase of fire alarm cable 
that will place this very important 
service all underground, eliminating all 
possible dangers that may be dué to 
storms, elementary disturbances, etc.” 





Brooklyn Brokers Dine. 

Members of the Brooklyn (N. Y.) In- 
surance Brokers Association to the num- 
ber of nearly one hundred, enjoyed their 
first annual dinner at the Ormond, Ful- 
ton street and Nostrand avenue, last 
Thursday night. John J. Hastings, pres- 
ident of the organization made the only 
address that was permitted, the gather 
ing being very informal and doubly en- 
joyable on that account. 





Rollins & Berdick, of Chicago, have 
been appointed Cook County represerr 
tatives of the First National Fire Insur- 
ance Company cf Washington, D. C. 
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MUST PAY THEIR ASSESSMENTS, 
Receiver for Up-State Concern Starts 
250 Actions Against Members of 
Co-Operative. 





More than 250 residents of Oneida 
County, New York, are getting a taste 
of mutual fire insurance through the 
local courts. The receiver for the 
Aetna Fire Insurance Association of 
Utica, IN. Y., has brought this number 
of actions to recover the amount of 
assessments together with the penalties 
and costs added. The defendants are 
residents of Utica, New Hartford, Clin- 
ton, Deerfield, Remsen, Taberg,' Forest- 
port, Boonville, Sauquoit, the Sauquoit 
Valley and vicinity. 

The assessments run from $6.14 to 
$200, but will average about $40. The 
law permits the addition of 50 per cent. 
to all assessments not paid as a pen- 
alty. There are outstanding against 
the association about $11,000 of claims. 

The trouble began in 1908, when 
John L. Robertson, now attorney for 
Walter I. Scoot of Rochester, the 
ceiver, began an action to sequestrate 
the property of the association in an 
effort to collect the amount of a fire 
loss. The receiver was appointed in 
1909 and the present actions are the 
culmination of a series of efforts to 
liquidate the concern. 

Under the law and the decision, 
policyholders will have no defense. 
They are liable for their share of the 
losses and expenses accrued during the 
time of their membership. This fact 
was finally settled several years ago as 
the result of litigation following the 
failure of many of the domestic Lloyds 
organizations, 





TEN PER CENT. LIMIT. 





(Continued from page 1.) 
defendant insurence company had ex- 
ceeded the 10 per cent. limitation and 
had then reinsured the excess, since 


the statute expressly provided for the 
deduction of the portion insured, the 
company could comply with the statute 
by reinsuring, and it was bound to do 
so and thus live up to its contract with 
the assured; and this decision was 
affirmed by the Court of Appeals of 
that State. Mosier vs. United States 
Fidelity and Guaranty Company, 119 N. 
Y., Supp. 157, affirmed without opinion 
in 202, N. Y. 521. It is evident from the 
language of his opinion that had there 
been no provision in the statute as to 
reinsurance, this action of the insur- 
ance company would have been held a 
violation of the law. 

“It may be argued that in general an 
insurance policy is void as to the ex- 
tess over the amount of risk prescribed 
and hence a company would not be 
exposing itself beyond the statutory 


re- 


itations, where an insurance company 
deliberately and voluntarily insures 
one in an amount above this limitation, 
the policy will be held valid as against 
the company. 

“Fuller vs. Boston Mutual Fire Insur- 
ance Company, 4 Metc. (Mass.) 206. 

“Williams vs. New England Mutual 
pg Insurance Company, 31 Me. 219, 
27. 

“Moore vs. Susquehanna Mutual Fire 
Insurance Company, 196 Pa. 30. 


“So that the question as to the 
amount of risk to which a company is 
thus exposed becomes one of serious 
doubt. 


“Again, it may be claimed that by 
reinsuring an insurance company pre- 
vents this exposure to a higher risk 
than allowed by law. To this there are 
two answers: (1) there is no assur- 
ance that the company in which a 
former company is reinsured may not 
fail, and leave the former company 
primarily liable for the whole amount; 
and (2) if the legislature had intended 
such reinsurance, of the portion in ex- 
cess to be lawful, they could easily 
have inserted a provision in our Mich- 
igan statute similar to the one in the 
New York statute above. Since they 
have not done so, we cannot presume 
that intention to exist. 

“I am inclined to believe, therefore, 
that according to our statute, any ex- 
posure to loss by a fire insurance com- 
pany on any one risk to an amount ex- 
ceeding 10 per cent. of its paid up capi- 
tal would be a violation of the law.” 





Rearranges Western Field Force. 





Following the death of F. M. Watkins, 
its former special agent in Illinois and 
Indiana, the National-Ben Franklin Fire, 
of Pittsburgh, has rearranged its field 
staff in the Central West. Under the 
new order H. W. Watkins becomes 
special] agent for Indiana; H. A. Lingen- 
felser will cover Illinois and Southern 


Wisconsin, while Thomas FE. Allaire be- 
comes responsible for Ohio; A. E. 
Haynes restricting his activities to 


Michigan. 





In Southern Field for Northern Assur. 
ance. 





Edward S. Hitch, of Waycross, Ga., 
has been appointed special agent in the 
South for the Northern Assurance of 
London. He will assist F. E. Calkins 
in handling the Company in the States 
of South Carolina, Georgia, Florida, Mis- 
sissippi, Alabama and Louisiana. 





Object to Indianapolis Code. 





At a late meeting of the Indianapolis 
Architects Association opposition was 
expressed to certain features of the new 


building code, which is being prepared 
by City Building Inspector Winterrowd. 
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HOLDS UP SOVEREIGN CASE 


Asks Referee to Modify Opinion so as 
not to Cause Future 
Complications 
The New York insurance department 
has asked’ for a still further modifica- 
of the opinion of the referee in 
case of the New York Trust Co. 
ugainst the Sovereign Fire Assurance 
Co. of Toronto. In his second opinion 
George Gordon Battle, the referee, held 
that in case the trust fund amounting 
to about $309,909 now in the hands of 
the New York Trust Co. was not suffi- 
to care for matured losses as 
well as for the amount demanded for 
reinsurance in the Globe Rutgers In- 
surance Co., the superintendent could 
at his discretion release enough of the 
funds at Albany to make good the de- 

ficit. 

To this portion of the opinion, the 
insurance depariment has filed vigor- 
ous objection. It is contended that the 
trust fund at Albany is to be held for 
the benefit of all the policyholders in 
the United States regardless of any re- 
insurance. It is pointed out that if 
policyholders in the Severeign do not 
have their contracts sufficiently well 
taken care of by the reinsuring com- 
pany, they still have a claim upon the 
Sovereign. Inasmuch es this is a for- 
eign fire insurance company, the de 
partinent says that it must hold $200,- 
000 now on deposit with State intact 
until business issued by the Sovereign 
is either cancelled or has matured into 
claims. It is further contended that 
the matter of the disposition of the 
fund at Albany was not before the ref 
eree. 

The department has expressed anxi- 
ety to have this particular reinsurance 
deal go through. The attorneys, how- 
ever, have taken the position that the 
finding of a referee which if signed 
would have all the force of the findings 
of a judge of the Supreme Court 
should not contain anything which 
could in the future be cited as a bind- 
ing precedent as to sanctity of the 
trust funds of foreign insurance com- 
panies on deposit in Albany. 


tion 
the 


cient 





EXPLAINING THE CONTRACT. 





Special Agent Should See That His 
Local Representative Knows Con- 
ditions of Policy. 


Continuing its suggestions to special 
agents the “Fireman’s Fund Record 
in the December number urges that 
some time be devoted by the field men 
to posting local agents concerning 
policy conditions. It says: 

Put in an hour or so going over the 
fire insurance contract and pointing out 
to the agent the benefit of the condi- 
tions and stipulations, and explaining 
to him in detail that all of these are 
instructions, which, if followed, will 
prevent the insured from breaking the 
contract, and will enable him, in case 
of loss, to make up his claim without 
the assistance of an attorney. 

In fact, the fire insurance policy is 
the only contract that contains all of 
the law of the contract. 

To illustrate: The special should 
take the California Standard form of 
policy, which follows in a general way 
the New York Standard form and the 
decisions thereunder, but is more ex- 
plicit, with the result that since its 
adoption, over three years, there has 
not been a half-dozen fire insurance 
suits in the courts of the State. 

The commission that formed this 
document, composed of representatives 
and attorneys of various business asso- 
ciations, President Dutton of the Fire- 


man’s Fund representing the insurance 
companies, with the supervision of the 
Insurance 


Commissioner, produced a 





legal Standard Form of Policy, which, 


though a little binding in spots on the | 
companies, is, as a whole, fair to both | 


sides, and, being a law of the State, ' 
its provisions cannot be set aside at 
will. 


The claimant is limited to “the actual 
cash value of the interest of the in- 
sured in the property at the time of 
the loss.” 

Inerease of loss, 


because of law or 


ordinance regulating repairs, not al- 
lowed. 

“Property not covered.” See lines 
32-35, inclusive. 

“Hazards not covered.” See lines 


3-43, inclusive. Note particularly lines 
36-37, neglect of insured, 

“Matters avoiding policy.” See lines 
44 to 52 (b) operation of manufacturing 
establishments (a) providing for gaso- 
line but limiting the quantity. This law 
takes precedence of any understand- 
ing with the agent or of any commer- 
cial usage, and keeping any of the 
articles described in excess of the 
quantity allowed, without a_ special 
permit endorsed on the policy, wilt 
prevent recovery thereunder. 

“Matters suspending insurance.” 
lines 53 to 65. This provision renders 
the policy void during the existence of 
any of the hazards named therein, but 
ou the removal of the hazard the policy 
automatically attaches again; while 
under other forms it is a question 
whether the policy when voided by any 
of these hazards was not rendered 
absolutely void and could not 
again. 

“Chattel mortgage.” 
inclusive. Limits the operation of the 
chattel mortgage to the mortgageu 
item of property, and does not affect 
other property described in the policy. 

“Removal when endangered by fire.”’ 
Lines 74-78, explains the removal and 
cere of property as contemplated in 
lines 36-37, paragraph (b), and assures 
the insured that the removed property 
is protected. 

This is a most important matter to 
be understood by the agent, as the 
town ‘know-it-all’ usually advises the 
insured “not to do nothin’” or his 
policy will be spoiled. 

This is also a good time to post him 
on instructing the insured to care for 
property after a fire, to clean up, to 


See 


air out, to continue on with business 
as if there had not been any fire, to 
keep an account of all expenses in- 


curred in cleaning and caring for the 
property, which becomes a part of his 
loss under the policy. 


The agent must not under any con- 
ditions take the keys of the store, or 
of property, or commit any act that 
can be construed into taking posses- 


sion of the property. 

The property belongs to the insured, 
the loss belongs to the insurer up to 
the face of the policy. 

“Cancellation.” See lines 79 to 84. 
Provide for cancellation without tender 
of unearned premium, by giving the 
insured and the payee the notices as 
set out therein. 

Cancellation notices should be served 
on the parties personally and a copy 
of the notice, stating where, when and 
hew the notice was served, should be 
sent to the office. 

Taking up and returning a_ policy 
surrendered by the insured is always 
safe; but returning a policy that has 
not been delivered to the insured is 
not always safe, and every effort should 
be used to secure his consent to its 
return. 

Under tne New York Standard form 
a tender of the unearned premium is 
necessary to complete the cancellation 
of a policy without the consent of the 
insured. 

There are a few decisions on the 
other side, but, as the majority of cases 
have been decided against the com- 
panies, tendering the money is safer. 





B. E. Hoffmaster of Omaha, becomes 
Jowa special agent for the New Hamp- 
shire Fire, having resigned as State 
agent of the Security of New Haven. 


| 
| 
| 


attach 


See lines 68-70, ' 





CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 





Lumber of N. Y. 


Peoples National 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. 

National Ben Franklin 





ST. PAUL FIRE AND MARINE AGENCY: 





Pennsylvania—New Jersey 


325 Walnut Street, Philadelphia, Pa. 
AND 
Haddonfield, New Jersey 


Representing the following companies for Philadelphia 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


General Agents Commercial Casualty Co. of Newark 


Ben Franklin 
Central Union 


Concordia 

Lumber, N. Y. 

Franklin, Pa. 

Central Union 

Citizens 

Phoenix, of Hartford 
Springfield Fire and Marine 
Western of Pittsburgh 


FOR AUTOMOBILE FLOATING POLICES 











TENNESSEE LOCAL AGENTS MEET. 
Association in Thriving Condition 
Shown by Reports—Officers Were 
Re-Elected. 

The Tennessee Association of Local 
Fire Insurance Agents held its nine- 
teenth annual convention at the Hermi- 
tage Hotel, Nashville, this week and 
the reports showed that the association 
was in excellent condition, with the 
prospect of a considerable increase in 
the membership owing to the growing 

interest in the association work. 

President McKee and Secretary C. H. 
B. Loventhal were unanimously re- 
elected, while L. Y. Mason of Memphis, 
R. B. Johnson of Knoxville, and N. H. 
Grady of Chattanooga, were elected 
vice-presidents after a suggestion by 
President McKee that he should re- 
ceive more active assistance from the 
agents in the three largest cities in the 
State. The Chattanooga delegation ex- 
tended the association a cordial invita- 
tion to hold the 1913 convention in their 
city, and the association accepted the 
offer, 





CRITICISES RICHMOND. 





Local Insurance Man Points out the 
Hazardous Condition of Virginia 
City. 


insurance man 


A local of Richmond, 
Va., is quoted by the Journal of Com- 
meree as saying, concerning the pres- 


ent condition of that city: 

“Broad street, the retail district of 
Richmond, is being torn up—several 
blocks at a time—for repaving pur- 
poses. One-third of one side of it is 
kept open for vehicular traffic, but is 
badly blocked by debris and huge rows 
of new material. The intersecting 
streets are partly closed for a block on 
either side. In case of fire the depart- 
ment would necessarily be greatly ham- 
pered in reaching the scene and hand- 
ling the situation. 

“The majority of buildings are old— 
of poor construction. In the whole re- 


tail district, over a mile in length, 
there is not a single building of fire- 
proof construction, while there are 
many of large area. There are only 


two sprinklered risks in the district. 
“A large number of the stores have 

frame porches or additions in the rear. 

However, no building is over six stories. 


in view of the holiday season and four 
serious fires within the past ten days, 
practically total loss in each ease, this 
district should present some concern 
to department examiners and others. 
“The fire department has never been 
particularly efficient, though in the past 


five years it has been strengthened, 
but not in proportion to the annexed 
territory it has to cover.” 





CONSIDER INSURANCE COMPANY. 
Subject Discussed at Lively Session of 
American Warehousemen’s 
Association, 





A lively debate was precipitated at 
the closing session of the American 
Warehousemen’s Association, in Pitts- 
burgh last Saturday, when it was pro- 
posed to form a mutual fire insurance 
company for members of the organiza- 
tion. While certain warehousemen 
championed the idea, contending that it 
would prove of distinct advantage ana 
profit, others as valiantly opposed 
the suggestion, upon the ground of its 
being foreign to the purpose of the or- 
ganization. 

The upshot of the discussion was the 
referring of the entire subject to the 
next annual gathering. 





Fire Association Moves Into New Home 


The handsome head office build- 
ing of the Fire Association, on Fourth 
and Walnut streets, Philadelphia, hav- 
ing been completed in every detail, the 
transfer of the Company from the old 
structure was made on Friday last. 
Prominently located in the financial 
section of the Quaker City the hew 
building is reputed to be one of the 
finest properties of its kind in the en- 
tire State, and supplies a fitting head- 
quarters for one of the sterling fire un- 
derwriting institutions of the land. 


new 


Retires After Twenty Years’ Service. 


After twenty-two years’ connection 
with the Northern Assurance Company 
of London, Frank L. Hunter, has re- 
signed as manager of its San Francisco 
office, His successor will be chesen by 
General Manager Wilson, who is now 
on the Pacific Coast, having reached 
these shores from London a short time 
ago. 





— ~~ = @S 


we 





December 12, 1912. 


THE EaSTER*s UNDERWRITER 13 








BIG “ARSON TRUST.” 





Wisconsin Fire Marshal Unearths Gang 
of Organized Crooks, and Will 
Make Arrests. 





Clever sleuth work by State Fire Mar- 
shal T. M. Purtell, of Wisconsin, has 
uncovered an “arson trust” which is 
held responsible for the destruction of 
over half-asmillion dollars worth of prop- 
erty in various Middle Western States. 

One arrest has already been made 
and warrants have been issued for six 
or seven of the alleged principa' of- 
fenders. 

The Spring City hotel, of Waukesha, 
a large frame structure, was insured for 
$16,000 and was put in condition for the 
fire and burned on Jan. 24, 1911, at 
about 11:30 p. m., according to the de- 
partment. Mr. Purtell stated that the 
department knew after the investigation 
at the time of the fire that it was of 
incendiary origin and that certain local 
parties had guilty knowledge, but the 
department did not know they were ex- 
perts, carefully organized and operating 
in many States. It is stated that the 
department is now in possession of evi- 
dence showing that fires have been 
planned and buildings burned by the 
same gang in other States—in some 
cases the owners paying a lump sum for 
the burning. In other cases, the evi 
dence shows, it was done on a percens 
age basis. The evidence shows this has 
been carried on for years. 

All Work Done by “Experts.” 

The invesigation in the Waukesha 
case discloses the fact that the work 
was done by men of experience, each of 
whom was an expert in his particular 
branch of criminal work. One was ex- 
pert in approaching insurance compan- 
ies before the fire in an attempt to per- 
suade the company to pay over money 
for information which would enable 
them to cancel off policies on bad risks 
where fires were being planned. Per- 
sons skilled in the preparation of build- 
ings prior to the fire in order to reduce 
the loss to the owner also were involv- 
ed. The adept in the act of setting the 
fire and getting away before it broke 
out was also present and performed his 
part well. Expert loss appraisers who 
were on the scene immediately, and 
whose duty it was to see that the ac- 
tual loss was equal tu the maximum of 
insurance carried on the property, were 
prompt in the performance of therr 
parts. 

The loss adjusters, who were Chicago 
parties connected with the gang, it is de- 
clared succeeied in getting the contract 
to adjust the loss by being promptly on 
the ground after the fire and notifying 
the companies involved that they were 
there adjusting other losses. 





FINDS OFFICIAL FAVOR. 





Texas Insurance Department Approves 
Management of Rio Grande Fire 
Insurance Co. 





Following a critical examination of 
the finances and business practices of 
the Rio Grande Fire of San Antonio, 
the representative of the Texas Insur- 
ance Department directing the investi- 
gation, reports that the affairs of the 
Company “are conducted in a very 
business-like, orderly manner and no 
difficulty was experienced by your ex- 
aminer in making the examination. 
The officers and employes of the Com- 
pany are efficient and business like and 
your examiner desires to express the 
satisfaction he felt in finding elimin- 
ated all of the conditions disclosed by 
his report of the previous partial ex- 
amination of the Company.” 

The report, as of June 30 last, gives 
the Rio Grande Fire admitted assets of 
$378,457.79; of which $247,450 is capital 
and $74,435.61 net surplus. The un- 
earned premium reserve amounted to 
$37,303. 

The underwriting department of the 
Company is conducted jointly with that 
of the Southern National, the expense 








which is materially reduced thereby, be- 
ing apportioned according to the net 
premiums received by each company. 
The officers of the Rio Grande Fire are: 
R. L, Ball, president; S. J. Brooks, W. 
P. H. McFaddin and William Bier- 
schwale, vice-presidents; H L. Wright, 
secretary, and J. G. Hornberger, mana- 
ger. 

The management is pushing along 
quietly, sensibly and effectively, with 
a view to making the Company one of 
the strong underwriting institutions of 
the aggressive Southwest. 





IMPROVEMENT IN FIRE LOSS. 





Record for November $16,172,300—Ag- 
gregate for Eleven Months, 
$207,363,900. 





Compared with the returns for the 
same period of 1911, the fire loss of 
November last shows a distinct im- 
provement, due doubtless very largely 
to the open weather that prevailed. 
The figures for the past month, as care- 
fully compiled by the “Journal of Com- 
merce and Commercial Bulletin” total 
$16,172,300, as against $18,680,600 re- 
ported for the same period in 1911. 

In like manner the losses for the 
first eleven months of the year, are far 
more favorable than were those for 
last year, the aggregate being respec- 
tively $207,363,900 and $211,614,400, 
while encouraging the returns still 
leave much to be desired, and the edu- 
cational campaign inaugurated, several 
years ago, should be enthusiastically 
pushed to the end that the American 
people may be aroused to the enormity 
of our annual fire waste. and take such 
drastic measures as will reduce it far 
below its present limits. 





Taking Precautions at Rochester. 








tenewed activity on the part of the | 
Rochester, N, Y. fire captains detailed | 
to make periodic examination of the | 
congested district of the city, has been | 
ordered by the ruling commissioner. 

The captains on this detail visit fac- | 
tories, department stores and all places | 
Where dangerous fires are likely to 
break out, familiarize themselves with | 
conditions’ for effective ‘fire-fighting, 
advise with owners and tenants as to} 
the best means of reducing fire hazards | 
and make recommendations for better- 
ment which are taken cognizance of by 
the bureau of buildings and if condi- 
tions are not remedied by the owners 
or occupants of affected premises, au 
thoritative action is taken. 

Fire dangers are greatly increased at 
this season:of the year by haste in 
packing and opening consignments and 
in manufacturing as well as careless 
ness in cleaning of combustibles, and 
the dangers of disaster ‘by panic by the | 
congregation of great crowds of people | 
are correspondingly enhanced. 

For these reasons the ordinary vig 
ilance of the department will ‘be re 
doubled until after the holidays. 








Will Open Western Department. 





it is understood that when the Crum 
& Forster companies join the Western 
Insurance Bureau, which will be as 
soon as they are formally released from 
iheir Western Union affiliations, they 
will establish a Western department 
with that of the Williamsburgh City, of 
Freeport, under the management of 
Fred M. Gund. 





Arizona Fire in New York. 





The Arizona Fire Insurance Co. of 
Phoenix, has been admitted to do busi- 
ness in New York State. The company | 
has a capital of $200,000. 
| 

Creditors of the Ohio German Fire, | 
of Toledo, are looking forward to re-| 
ceiving a 10 per cent. dividend about 
the first of the year, which when re- 
ceived will bring the total dividend up 
to fifty per cent. 

















FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 184€ 


Capital Stock - - $1,000,000.00 
Liabilities - . - 5,081,886.03 
Special Reserve Fund 300,000.00 
Net Surplus - 2,962,548.52 


Total Assets $9,344,434.55 


P. L. Hoadley, President 
Cc, E. Sheldon, V. Pres’t. C. W. Bailey, Seo’s. 


F. Hoadley, Asst. Sec’y. 





























THE COMPANY WITH THE PYRAMID] | 
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GERMANIA 
FIRE INSURANCE COMPANY 
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ORGANIZED 1859 


Statement, January 1, 1912 
Cash Capital... . . $1,000,000.00 
eae 6,852,645.96 
Net Surplus 2,289,631.94 
Surplus for Policy 

Holders ....... 3,289,631.94 
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NEW HAMPSHIRE~ 
Pe \ 
FIRE INSURANCE CO. 


77.046 70 | 











HEAD OFFICE 
Cor. William & Cedar Streets 




















—~$.553.270 70 | 1.878.330 62 
5 725.809 34 ] 1.654.504 8! 


TOTAL LIABILITIES $2.496.304.53 
POLICY HOLDERS SURPLUS $3,229,504.8! 


WESTERN 


For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 

















HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 
ASSU RANC E CO. | Cash Surplus to Policy 
Holders . : 2,288,079.00 
of Toronto, Canada | | the conservatism of ite management, and the man. 


gement f THE HANOVER is an absolute as 
‘ :@ BeCcUr 





Rn. EMORY WARFIELD President 
JOSEPH McCORD $ - Vice-Pres. & Sec’y 
WILLIAM MORRISON Asst. Sec'y 
JAMES W. HOWLE Gen. Agent 


UNITED STATES BRANCH 
January 1, 1912 | 


cs cndkgdindtesctesesadunesenss $2,404,810 30 


a | Ss eee 1,027.308.85 | HOME OFFICE: 


Hanover Bidg., 34 Pine St. 
NEW YORK 


HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 





W. B. MEIKLE, Gen. Manager 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 


WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 








NASHVILLE, TENN. 
CAPITAL - - - - - $200,000.00 

NET SURPLUS - - - $122,760.50 
(LTD., OF LONDON) 


ORGANIZED 1836 H. H. RIMINGTON, Manager 
ENTERED UNITED STATES 1876 = 


~~ C. A. ROWLAND, Special Agent 


Losses Paid - - $85, 000, 000 : 
Losses Paid in U.S. - $28,000,000 21 S. Linwood Ave. - - Crafton, Pa. 
OPERATING IN 


EASTERN AND SOUTHERN DEPARTMENTS 
Pennsylvania, Obio, Maryland, Virginia, West 


55 John Street Virginia, Tennessee, Kentucky, Alabama, 
NEW YORK CITY Louisiana, Indiana, Illinois and Colorado 


“STRONG AS THE STRONGEST” 


The Northern “Assurance Co. 
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GOES TO PENNA, FIRE. 








Perpetual Business of Jefferson Fire 
Re-Insured — Company to 
Liquidate. 





Following the re-insurance of its gen- 
eral business in the Fireman’s Fund 
and the North River Fire, the Jefferson 
Fire of Philadelphia, has now disposed 
of its perpetual risks to the Pennsyl- 
vania Fire of its home city. Its entire 
liability safely transferred the Jeffer- 
son Fire will now go into liquidation, 
a condition much regretted, not only 
because of the long and honorable 
career of the institution, but on account 
of the high personal esteem in which 
its management is held by the fra- 
ternity. 





Agency Superintendent. 
Manager J. H. Lenehan, of the Nord 
Deutsche Insurance Company, has ap- 
pointed Charles I.. Purdin as superin- 
tendent of agencies for the company. 
Mr. Purdin is new connected with the 
Commercial Union, and will assume his 
new connection on January first. He 
bears an excellent reputation for gen- 
eral efficiency, and should prove a most 
capable aid to Mr. Lenehan. 








An Important Agency Change. 





An agency move of decided interest in 
New Jersey is the admission of S. Mer- 
chant Meeker, president of W. H 


Meeker, Incorporated, of Elizabeth, into. 


the strong Newark agency of Ross M. 
Wickham & Company. 





Charles S. Hollinshead for many years 
president of the Union Insurance Com- 
pany of Philadelphia (since reinsured) 
died at Merchantville, N. J., on Thurs- 
day last. 


DEATH OF W. E. HOAG. 





Capable Assistant General Manager of 
General Accident Succumbs After 
Gallant Fight. 





After battling bravely against heavy 
odds Walter E. Hoag, assistant general 
manager of the General Accident of 
Scotiand, in this country, died in New 
York city on Tuesday. 

He had suffered from Bright’s disease 
for some time but was at his desk until 
a month ago, when he was forced to go 
to a sanitarium. Mr. Hoag had been 
identified with casualty insurance dur- 
ing his entire Dusiness life. Starting 
with the Fidelity & Casualty he joined 
the staff of the London Guaranty & Ac- 
cident when that company entered the 
United States, so continuing until the 
General Accident came over, when he 
was chosen to handle its liability branch. 
Of a kindly disposition Mr. Hoag wa 
popular with his associates and had nu- 
merous friends among the field men. 





PLAN ADDITIONAL FUNDS. 





Directors of New Amsterdam Casualty 
Would Increase Capital and Sur- 
plus of Company. 

If the stockholders of the New Am- 
sterdam Casualty of New York, approve 
the recommendation of their directors, 
and it’s a safe assumption that they will, 
the financial resources of the Company 
will be very materially increased by ad- 
ditions to the capital and net surplus ac- 

counts, 





Writes Large Bond. 





As administratrix of the estate of A. 
C. Bostwick, Marie F. Bostwick of White 
Plains, N. Y., was required to give a 
bond of $5,600,009. This she secured 
from the United States Fidelity & Guar- 
anty Company of Baltimore, Kenneth H. 


Wood of the Company’s New York office 
eftecting all arrangements. 

It is understood that $600,000 of the 
liability was reinsured by the U. S. F. 
& G, in the Fidelity & Deposit Company 
of its home city. 


TAKES BROAD VIEWPOINT. 


Court Places New Construction Upon 
new Jersey Liability Act—Ciaim- 
ant Benetits. 





Judge Howard Carrow filed an im- 
portant opinion Saturaay in the Camdeu 
court of Common i.eas 14. Waich he put 
a broad CouStruciius ol tue NeW Jersey 
empuoyers’ liability ai. Charles M. 
Aston, While in the e.ip!oy vi Henry J. 
MockKelt, a builder, on Juuwuary 1 last, 
Was injured by a brick Wuw.cu iell upon 
his head from the third-story window ol 
a building in which Le was working. 
Aston was unable io woik fiom thac 
time until April 1, Wuen uis necessities 
obliged him to secure emMp.uoyiieut. He 
lileu @ petition tor Cumpensauon unde: 
the liability act and couuse: lor Mockeit 
contended that he was eliiiied .o Com- 
pelsatlion ODLy lor ize peiiuu vetween 
January 1 and Aprii 1, because he hau 
resumed work OD lue idler Ua.e. 

Phe court declincu iv auvpl cuac view, 
hoiding that it Was vuvviuus luat the 
man had sustaineu souie peiwauent 1n- 
jury to his eyesigut uuu uea.th and 
awarded the petiisuer g1,Juu as com- 
pensation under ive act. 








ASK INCREASED PROTECTION. 





Oklahoma Bankers Would Have Pun-| 
ishment of bank Robbers Made | 
Heavier. 


Alarmed at the growing number of | 
bank robberies in their State, the} 
eaecutive committee of the Oklahoma | 
Bankers Association called upon Gov- 
ernor Cruce some days ago, and urged | 
legislation making more severe tle 
penalty for bank robbery. Similar 
action is recommended by Bank Com- 
missioner Lankford, who bolds that the | 
governor should be authorized to offer ! 
substantial rewards for the apprehen- 
sion of bank or train robbers. 

Governor Cruce believes that if the 
present penalty be changed it should 
apply to robbery “from within as well 
as from outside the bank,” asserting 
“that four times as much money had 
been taken by trusted employes, as was 
secured by highwaymen operating in 
the open in Oklahoma.” 





Lumber Claims Heavy. 





In the twelve months ended Novem- 
ber 1, 1912, the first year in which the 
industrial laws of Washington were 
operative, $285,000 in death funds has 
been paid out of the State fund because 
of accidents in the lumber trade, In 
addition $114,000 has been reserved to 
meet pensions awarded to the injured. 


Will Seek Approval of Commissioner. 





At as early a date as possible the com- 
mittee of the Surety Agents Association 
of St. Louis, will draft a bill for pre- 
entation to the State Legislation. Be- 
fore the measure is offered, however, it 
will be submitted to Insurance Commis- 
sioner Blake, and his endorsement 
sought. 








Will Issue Separate Health Policies. 





In future the Standard Accident, of 
Detroit, will issue health policies with- 
out the personal accident contract, 
wherever desired. Hitherto it declined 
to write the contract separately. 





Among other large bonds recently 
written by the Equitable Surety Com- 
pany of St. Louis, was one for $50,000 
suaranteeing the integrity of Harry Hil- 
ton, treasurer of the International As- 
sociation of Glassblowers of America 
and Canada. 
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FITTING THE POLICY. 





(Continued from page 3.) 
ly or to the best advantage if he 
should unexpectedly die, to such a man 
you can readily make the suggestion 
that he should carry a goodly line of 
life insurance which should be payable 
immediately in cash in the event of 
his death and which would enable his 
estate to meet any obligations which 
he may have contracted to meet him- 
self, expecting to live, and to enable 
his successors to so handle his property 
as to get the best results from sums 
temporarily tied up in investments 
from which they could not promptly 
he withdrawn. 
The Usual Arguments. 

“Also every life insurance man who 
has met prospects of that type has 
talked with that prospect about pro- 
viding either for relatives, distant 
relatives or those who are needy and 
to whom he would like to leave money 
by will, cousins or nieces or old friends 
or old dependents of his mother’s 
family, such as nurses, and even pro- 
viding for charities or churches, by 
doing it through life insurance, through 
a policy which would be paid at once 
and without question in the event of 
his death, rather than doing it by will, 
where in the event of the administra- 
tion of his estate the sums passed to 
charities or dependents would be sub- 
ject to taxation. Those thoughts along 
those lines or arguments along those 
lines are familiar probably to every 
man who has had occasion to solicit 
a well to do man without family, with 
no immediate dependents. 

A Good Policy to Use. 

“I want to speak particularly of a 
form of policy which can be adapted 
to those cases, a form which is seldom 
used; and in all my experience I have 
only run across it a comparatively few 
times, although it has been used to 
good advantage. I think one of those 
forms which Mr. Fackler may speak 
of this afternoon, as I notice he is on 
the program to speak of unusual 
forms of life insurance, and that is the 
reversionary annuity. That contract is 
of little or no value and of no salable 
quality in presenting it to a man of 
forty, if the annuity is to be payable 
to the beneficiary of about his own 
age, for, on account of the youthfulness 
of the beneficiary, the cost of such a 
policy would correspond to the cost of 


a continuous instalment policy and 
it would not be as attractive as 
a continuous instalment policy and 


take a man of 40 to 50, who has ac- 
quired means, most of those men, I pre- 
sume, even as you and I or most of us, 
have come from some quiet country 
town where perhaps to-day there is 
still living a white-haired mother or 
father, who has reached the later years 
of life, and perhaps is steadily going 
about at their accustomed duties; par- 
ents who have pride in their son, who 
look forward to his expected visits 
home, and to whom he may be giving 
some degree of financial assistance and 
support. A man in the position of a 
bachelor, between 40 and 50, with 
ample means, can make very readily 
and very easily and at very slight cost 
to him an adequate and even hand- 
some provision for his parents through 
the form of a reversionary annuity, a 
contract under which he pays the pre- 
mium while living, which stands can- 
celed in the event of their death prior 
to his death and a contract under 
which, should they survive him, should 
some accident happen to terminate his 
life at an early age and his parents 


still live, they would receive an an- 
nuity for life. I have seen that con- 
tract used, adapted to cases of that 


kind, and seen it most useful. 

As Seen From Two Standpoints. 

“I want to make two comments on 
that subject, one from the agents’ 
standpoint and one from the company’s 
standpoint. I have seen many agents 
who in discussing such a contract have 
brushed it by with impatience and who 
say if you sell a man an annuity of 
$1,000 the commission is small and the 


premium is only about half what it 
would ‘be on life insurance and there 
is not anything in it for us. I say to 
that agent, in answer, that if he is to 
be the specialist and trained advisor 
that the honorable Insurance Commis- 
sioner of Massachusetts has referred 
to, the man in whom the applicant or 
public is to have confidence, to whom 
the public is to go when it needs in- 
surance advice, that he had better in 
cases like that and in all cases forget 
the question of what the rate of com- 
mission is or the amount of premium 
on which that commission is tq be cast, 
and find out the policy that fits the 
policyholder and sell him that policy. 


Advice Must Be Good. 


“He may make little or nothing out 
of it, but he has shown to his clients, 
he has shown to the others with whom 
he comes in contact that he realizes 
the need of the man who is providing 
for that need whether he is doing it at 
any great profit to himself or not. And 
in many a case where a life insurance 
agent has shown thoughtlessness with 


I said, ‘Why he has a pretty good big 
farm; let’s go over there and see him.’ 
‘No,’ he said, ‘No use, he is over fifty. 
I wanted to push him out of the buggy, 
because I was fifty myself. So I went 
to see him, and I wrote him 
dinary life insurance policy. 
“You see, I was as conscientious as 
a young fellow 50 years of age, and 


I wrote him a policy, $2,000, and got | 
the money. We get the money out | 
West. I went out and got it, and 1 
wads very proud, as it was my first 
policy. It was the ordinary ‘kind of | 


policy the one that has the good con- 
dition in it where you don’t make so 
many inducements for people to lapse 
the way some of our friends do. Five 
years later I was sitting at my desk 
and I received a letter from this man, 
and I wish you could have seen what 
he wrote, and how hanpy he was, and 
how his 


wife and children loved me, | 
and he said, ‘I want to have a cash | 
payment on my policy. The agent 
who wrote it misrepresented it 


when he wrote it. 





the needs of his prospect, and which 
has not brought any immediate return | 
in commission, something has come up 
five or ten years later, after he has 
won the confidence of that prospect or | 
policyholder, and the man has come} 
back to him when he has gone into} 
some business transaction and where 
he has wanted more protection, he ead 
come back to that first agent who gave | 
him good advice in the beginning, and | 
said, here is a line of one hundred thou- 
sand or two hundred thousand I want 
you to place. 

“The life insurance agent in the field 
who is going to do the best for him- 
self and the best for his company, has 
to work to get the goodwill and confi- 
dence of the public, and he can only 
win as the doctor wins or as the lawyer 
wins, by giving sound advice and good 
service and having first in mind the in- 
terest of his client, or patients, rather 
than the interest of his pocketbook.” 

J. H. Harley’s Advice. 

J. H. Harley, secretary of the 
Bankers Life, of Lincoln, Neb., spoke 
interestingly of selling a policy to his | 
son, 19 years of age and also picking 
the best policy for an old friend who} 
was comfortably off and well able to 
pay for any policy he might select. 
Mr. Harley knew his family and all about 
his circumstances, so in selling the 
friend the policy, he picked not what 
would have been to the best advantage 
of his Compapy, but the best suited 
to the man and his needs. 

“T say to our agents when they go 
into the field,” said Mr. Harley, “you 
are making a good living writing life 
insurance. You make more money 
than any preacher, and you have a 
bigger income than some business men. 
When you write a man.a policy for 
life insurance and you turn away and 
look out toward the west so that he 
will not see you smile, you haven't 
the right spirit. But when you can 
write him a policy and say to yourself | 
‘IT have done something for him,’ that 
is writing him in the right spirit. The 
first thing to do is tw find out what 
he needs, find out whether he loves 
his wife and children, and find out 
whether he wants it for them or for 
himself. Talk to him about the best 
policy, the policy that is best adapted 
to him, and you will find it the easies 
to write and get your money quickest. 


Grasping the Opportunity. 





“IT come down here to New York 
and see you with these big incomes, 
sometimes three or four’ thousand 


dollars a year, may be five, which you 
make in this nice easy way, and I 
think of the first policy I ever wrote 
in my life. That was in the very 
center of Nebraska—Mr. Cox knows 
about where it is is, south of Astell 
—and we had an agent out there who 
got into trouble, and his wife put him 
into jail, so I went over there to look 
out for him, SoT got into a buggy and 
we were riding along and we came 
to a farm, and I asked whose farm 
it was, and he said “That’s Carlson’s.’ 


an or-| 


to me 
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rupled its premium income. 





THE COMMERCIAL FIRE, of Washington, D. C., 
(22 years old) has recently doubled its capital and quad- 


some more good agents and want them now. Write. 


ome progress! We want 
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PRESIDENTS DISCUSS BIG TOPICS. 





(Continued from page 2.) 
importance to the people themselves. 
It would be a long step in the wrong 
direction and a move directly incon: 
sistent with the welfare of the public, 
for the States to prohibit life insur- 
ance companies from investing in rail- 
road securities, for thereby the States 
would put an additional serious ob: 
stacle in. the way of raising the funds 
which ought to be, and must be, raised 


in order to continue the necessary de- 
velopment of the railroad transporta- 
tion facilities so that the railroad com- 
panies can perform the public service 
in which they are engaged and which 
is indispensable to the prosperity and 
health and comfort of the people of 
every State in the Union.” 
“Agricultural Credits.” 
The last speaker at the first 
was Hon. Myron T. Herrick, United 
States Ambassador to France, who dis- 
cussed agricultural credits as practiced 
in France. teferring to the situatioa 
in this country Mr. Herrick said: 
“Every year the farmer is spending 


session 


something like $259,000,909 more for 
interest than would be the case if he 
were able to enjoy the benefits of this 
system. This sum which he expends 
in interest should be applied to the 
development of the country. It has 
been estimated vy good authority that 


he needs immediately for legitimate 


development of the soil more than $2,- 
000,000,000. Let no one think that be- 
cause a little more interest may be ob- 
tained by a bank or investor under 


present conditions, that his prosperity 


would be lessened by the inauguration 
of these agricultural credit systems. 
Quite the contrary; such systems 
would mean additional production of 
wealth. By this use of credit, One Del- 
lar would then do the work of Fifty 
Dollars now. The benefit would not be 
confined to the farmer alone. It would 
necessarily extend to every class, and 
be felt in every grade of industry, and 
he farmer’s prosperity would be re- 
flected throughout all our social life 
just as it is in Europe. These good re- 
sults have been acc lished beyond 
the shadow of 2 do ibt ‘in Euope It 
needs only a brief investigation © 
prove this conclusively.” 
Jesse R. Clark Discusses Farm Loans. 
President Jesse R. Clark, of the Union 
Central Life of Cincinnati, O., was the 
first speaker at the afternoon session 
on Thursday, and his address on 
“Forty-six Years’ Experienc: with 
F'arm Loans,” proved to be one of the 
most important of the meeting. Mr. 
Clark discussed . the xperience of the 
Union Central Life in connection with 
farm loans, a class of investment in 
which the Company has been eminent- 
ly successful Mr. Clark was followed 
by the assemblage with close attention 
and this valuable paper will be found 
in full elsewhere in this issue. 


Attitude of Supervision. 
Superintendent William T. 
New York Insurance 
who into office 
annual meeting of 
Life Insurance Presidents, 
the gathering on “The 
Present Day Supervision of 
Supt. Emmet presented 
sent day con- 
panies and 
found them 


Emmet, 
Depart- 
since the 
the Asso- 


ot the 
fuent, 
previous 
ciation of 
addressed 
Attitude of 
Insurance 
an unbtasec view of 
in regard to the con 


he has 


came 


ditions 


State supervision as 


and interpreted the meaning of the 
tendencies of the times. He said that 
the broadening of the supervising 
authority was the result of a demand 
of public opinion and that the develop- 
ment of certain pha of that public 
demand, such as possi i State insur- 
ance in the future, d ided to a con- 
siderabl xtent on the attitude of the 
insurance companies toward this super 
vision. Supt. Emmet’s addre was full 
of interest and may be found on an 
othe r pat 

Prolonging Lives of Policyholders. 

The subject of “Prolonging the Lives 


cvholders” considered in a 


of Poli 


was 
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report of the health committee of the 
association, made by President F. W. 
Jenkins, of the Security Mutual Life, 
of Binghamton, N. Y., chairman of the 
commitiee and in two addresses, one 
by Dr. Allen J. McLoughlin, of the 
United States Public Health Service, 
on “The Effect of Safe Water Supplies 
on the Typhoid Fever Rate” and an- 
other on “The Influence of Vital 
Statistics on Longevity” by Dr. Watson 
S. Rankin, secretary of the North 
Carolina Board of Health. Both of 
these addresses contained valuable in- 
formation and were important contri- 
butions to the knowledge on the sub- 
jects. 

Dr. Palmer, health officer of the city 
of Springfield, Ill., spoke briefly at the 
close of the session and asked the co- 
operation of the association in secur- 
ing the passage of a bill providing for 
uniform reports on vital statistics. 


Fitting Policy to Policyholder. 

Insurance Commissioner Frank H. 
Hardison, of Massachusetts, opened the 
discussion on the subject of “Fitting the 
Policy to the Policyholder” in which he 
pointed out the great waste resulting 
from selling the wrong policy to the in- 
sured. He emphasized the necessity of 
the agent being qualified to advise the 
applicant properly on the subject and in 
closing he said: 

“When full 
thought in selling 
attention will be given to the agent who 
sells it, who must, like the physician 
and the lawyer, enter into confidential 


| 

to a 

| 

relations with the applicant to ‘be of ; 
j 


more 


given 
insurance 


value is 
life 


most service. When ia man applies to a 
physician for advice he, if he is wise, 
discloses every symptom to that physi- 
cian, telling him about things he never 
breathed aloud before perhaps, and mak- 
ner in a knowledge of the 
his body as far as 
The physician is thea] 
in a position to apply his skill by rest-| 
ing his diagnosis on the truth, the whole 
truth and nothing but the truth. So too 
in legal matters, the lawyer who does 
not get the details of the case is in no 
position to advise wisely. But to what 
physician and to what attorney does a 
person give up all this private and se 


ing him a part 
innermost sec 
he knows them 


rets of 


cret knowledge? Only to one in whom 
he has confidence. The wiser the one 
wanting advice the wiser counselor he 
seeks. No youth in his teens will be 
sought for advice on these subjects. 
Hence those who wish to practice law 


or Medicine must not only prepare them- 
selves for it by a long course of study, 
and then pass certain tests of knowledge 


which the State requires, but must 
spend years of waiting for maturity in 
thought and judgment. Then men turn 
to them and not in vain. 

Agents Should be Advisers. 

“Can you expect that a person will 
take the opposite course when life in- 
surance is the obiect of his attention? 
True it is that he may take a policy 


from a person whom he ‘has not select- 
ed with the same care as he has his 
octor or his lawyer; but think how 
many times greater are the chances of 


be the case were 
whom the appli- 
as in the 


than would 
person in 
much confidence 
lawyer—a person whose 
igment he felt to be 
could tell in con- 
family and busi- 


misfit 
the agent a 
cant had as 
doctor or the 
knowledge and ju 
ound and to whom he 
fiience all his personal, 





ess affairs in order that he might ob- 
tain insurance fitted to his needs by one 
trained as an expert in such matters. 
jsut you need not think that a man is 
going to give his confidence to a boy or 
gir! in his teens such as I have been 
vainly importuned to license, the impor- 
tunity coming from agency directors 
whose thought seemed to ‘be that here 
was a chance to get perhaps a few ap- 
plic itions from the relatives or friends 
of the agent. Such agents are not suit- 
able for axivisers, they cannot give 
worthy counsel for the one reason if for | 
no other that they will not be given| 


the same full information wpon which | 
(Continued on page 17.) 


Why one man _ succeeds 
Analyze where another fails is a 
Your question that is answered 
Method. only by self analysis for 
the reasons are, under 


average conditions, matters of person- 
ality and method and not due to ex- 
ternal conditions. Says The Prudential 
Record: “A successful agent has to 
know and has to do a lot more than 
talking. He should talk to the point 
and do as little talking as possible, in 
order to interest his prospect to the 
point of asking questions. It should be 
remembered that those who argue, de- 
lay or oppose objections are interested, 
and that many a man will talk himself 
into insuring if the agent proves to be 
a good listener. 

“An agent’s capital consists of three 
factors—brains, energy, and reputation. 
Energy counts in several ways: 

“First, the amount of time he puts 
into the work; 

“Second, the economy displayed 
the use of that time; and 

“Third, the effectiveness 
knowledge gives to effort. 

“Study the situation. Collect all im- 
portant and material facts. Select the 
policy best adapted to the prospect’s 


in 


which 
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needs, and watch for a favorable op- 
portunity to write the application. 

“Every prospect has his peculiarities. 
His individuality should be considered 
as carefully as the individuality of the 
policy offered. 

“Cultivate the rich and the prosper. 
ous—it takes money to buy insurance. 
It is just as easy to sell a man of 
means as one without means, and it is 
more profitable. 

“Start work in a new field by first 
interviewing the leading men of the 
community. Writing them gives a de- 
sirable lever for business with others 
over whom they have recognized in- 
fluence. 

“Let your- campaign for business be 
aggressive rather than defensive. An 
aggressive campaign carries with it the 
force of conviction. 

“One good month does not establish 
a Man as a first-class underwriter, but 


it indicates what he can do. It is the 
average that counts. 

“Tf you are unsuccessful, you are 
either 


“First, not working steadily; 
“Second, pursuing the wrong meth- 


working among the wrong 
class of people.” 
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PRESIDENTS DISCUSS BIG TOPICS. 
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to come to a conclusion which shall re- 
sult in a policy which fits the policy- 
holder. Waat I have predicated of the 
youthful agent is almost as true of the 
unschooled and ill adapted one, whose 
efforts to fit the policyholder would be 
pungling at best. 

“Now what is the moral of all this: 
Simply that fitness tends to reduce fric- 
tion which results in loss and waste in 
every field of which we have any know- 
ledge. To conserve this loss and waste 
by reducing the friction through fitting 
the policy to the policyholder should be 
an aim of every insurance company, 
but it will be done consistently only by 
a class of agents who have the ability 
to judge, the disposition to serve and 
conserve, and that quality which in- 
spires and holds the confidence of their 
fellow-men. Such an agent is not only 
a prize for his company, but for the 
community in which he lives, for there 
is no person who can do more for the 
upbuilding of its citizenship that he.” 

Investments in the South. 

Hon. Luke Lea, United States Senator 
from Tennessee, spoke on “The Call of 
the South for Insurance Investments” in 
which he told of the progress of the 
Southland and the opportunities offered 
the companies to make investinents to 
advantage with special reference to real 
estate. Senator Lea’s address is repro- 
duced in another column. 

Development of Field Energies. 

“The Development and Conservation 
of Field Energies” was the subject of an 
interesting address by Darby A. Day, 
Chicago manager for the Mutual Life of 
New York. Mr. Day said in part: 


“A scientific application could and 
should be made to the agency end of 
the business. There should obtain a 
given percentage of successes who 
embark in the business and more 
thought should be given to the in- 
struction of our managers; more de- 


velopment made along lines of psychol- 
ogy—to be able.to instill in the mind 
of the man who is willing to risk his 
future fortunes with us a love for the 
business and respect for his company’s 
personnel and honor for its executives, 
Lacked by an ability to diagnose, as 
dues the successful physician; to be 
able to segregate classes of men whom 
he meets, to know his business and be 
master of it and not let it master him. 
This, gentlemen, can be accomplished 
only by the same process that efficiency 
and proficiency are attained by men 
in other walks of life. Let each com- 
pany, singly or all of you collectively, 
deiermine that henceforth a religious, 
conscientious effort shall be expended 
in educating your direct representatives 
in the field—your managers and general 


agents—that they in turn may pass 
along a surer and safer and saner 


knowledge of human nature as well as 
the technical knowledge that they now 
are well proviced with. Let your man- 
agers tabuiaie the number of men em- 
ployed, the percentage who obtain 
mediocre success, the percentage who 
are ordinarily successful, and those 
who attain great success. Classify the 
efficiency of your field representation 
ty this process of building and not 
by the volume of business that they 
produce, and time will evolve a better 
understanding of insurance, a more 
thorough acceptation of its principles 
and a greater business to all of the 
companies. 
Instruction Needed. 

“If it were possible I should like to 
see every company in the business to- 
day form a department of instruction for 
its agents, consisting of as many in- 
structors as its corps might need, and 
that they should visit each and every 
agency with as great frequency as possi- 
ble, co-operating with the general agents 
and managers in correcting erroneous 
theories that are so prevalent in new 
men who have only a superficial knowl- 
edge of our business, teaching them 
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veloping in them the love and respect 
for their business, impressing upon 
their minds that their work is a mis- 
sionary on2, that they have a duty to 
humanity to perform for which they 
shall be held accountable, and I should 
further like to see each and every man- 
ager feel that his company rewarded 
him for the good that he did rather 
than for the result that he accom- 
plished in dollars and cents. I should 
like to see a better and more thorough 
understanding in the newest agent, 
and, from a business point of view, a 
feeling, like that of the president or 
any other executive of the institution, 
that he had in his keeping the safety, 
aye, even the future heritage and living 
«{ widows and orphans. His education 
should consist in the morality of life 
insurance, the elimination of avarice, 
so that when he went forth and found 
a man who did not know what he 
should buy, but admitted that he want- 
ed insurance, must have it, wanted to 
give to his joved ones that protection 
which in no other manner could be ac- 
complished, he would not because of 
the man’s willingness saddle upon him 
a policy not fitted for the purpose 
cimply because it paid him—the agent 
—imore money 


Big Percentage of Failures. 

“It has been said the percentage of 
men who embark in the life insurance 
business and who succeed is as low 
as two per cent. This, if true, is in- 
deed a sad commentary on those of 
us, gentlemen, placed in the field as 
representatives to educate and develop 
them, teach them to conserve their 
energies, improve their personality, 
and, in truth, represent the company. 
In no vocation from the most lowly 
manual laborer on up through the 
skilled labor, from the mechanic to the 
scientist of the day to the professional 
fields do we find such a vast amount 
of failures—98 out of every 100 men 
And I maintain, gentlemen, that it 
our fault—not that of the man who 
goes into the business, for surely he 
would not embark therein if he did not 
feel that it offered opportunity and 
that it was more or less to his liking. 

“T wish that I might offer the remedy. 
I wish that I might stand here and 
give forth a formula which, if adopted 
by other field men, would result in the 


iS 


betterment, the advancement, of our 
field men, their elevation to a plane, 
socially and in a business way, com- 


mensurate with the good and lJaudabie 
work that they are performing, but I 
cannot. Only the evolution of the 
business, the concentration of our 
afforts, the spread of the work broad- 
cast that we may all profit by the suc- 
cess of the one and by the advance- 
ment of the cther, will bring about this 
desired result.” 
Little Known Policy Forms. 
“Little Known Policy Forms 
Fitted to the Average Man” was the 
subject of an interesting address by 
David P. Fackler, senior ex-president of 


Well 


the Acturial Society of America. Mr. 
Fackler pointed out that some of the 
old style policies were behind the 


times and he said that there should be 
a more economical adjustment of the 
insurance over the span of the _ in- 
sured’s life in certain ways that he 
pointed out. Mr. Fackler’s address ap- 
pears in another column. 

John K. Gore, vice-president and aci- 
uary of the Prudential of Newark, was 
the next speaker and he diseussed 
briefly the plan proposed by Mr. Fack- 
ler. He concluded by saying: 

“Personally I am very much afraid 
that our popular old forms, whole life, 
29 payment life, and 20 year endow- 
ment, providing for a constant amount 
of insurance threughout will continue 
to hold the center of the stage for 
many, Many years to come. The people 


as a rule do not think what the com- 
panies think to be best for them, but 
rather what ‘hey themselves think to 


be best or what ihe agents think to be 
best. And there is many an old line 


TRUSTEESHIP OF FUNDS. 
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be found and bad or imdifferently 
investments have to be made? 
Local Investment Problem, 
In the last few years there has 
wonderful growth of new companies 
parts of the country. Loyalty to home in- 
terests has in many instances been the 
motive underlymg their -inception. Many 
older companies bave felt that to meet this 
new competition they must in the invest 
ment department enter new and untried 
fields. Nothing can be more dangerous. The 
insurance and the investment departments of 
any well-regulated and conservatively man- 
aged company must be kept absolutely dis- 
tinct. The agent when he says “You must 
invest money in my territory to aid me in 
securing new insurance’ pursuing as 
reprehensible course as the State which tries 
to advance its interests by similar mandatory 
methods. 
What then 
selecting 
specific rule 
for years 


mortgages. 


cannot 
good 


been a 
in all 


is 


the basis of choice 
There can be no 
One company has 
investing its funds in famn 
trustees understand that 
business. Its record and experience give it 
1 scund basis for future action. It is proper 
and natural that that company should prefer 
i security. Another has made 
loans on city properties 
the country Another 
in some few great 
specialty of municipal, 
ral corporation securi 
i rfectly 


should be 
investments? 


formulated. 


in 


been 


Its 


has 
its money centers. 
have made 
railway or geé 
Why this divergence? It 
ral and it sound. It is 2 
peculiar conditions surrounding each 
company, and upon the peculiar of 
knowledge and experience each company has 
By this natural based on knowledgé 
and experience, we now securing : 
investments than could 
other way There is no 
about the movement capital 
wishes it to come his way, he must 
offering ample security 
eturn and friendly treat- 


curious inconsiste! 








is 
} 1 
Kind 


choice, 





any 
of 


satis 


10st 


me is that many conunu 


prepared a_ policy 
which its officers think to be better 
than the regular lines, only to find 
they could not supplant the old forms.” 
Resolutions Adopted. 
President Ernest J. Heppenheimer, 
of the Colonial Life of New Jersey, as 


company that has 


chairman of the committee on resolu- 
tions. presented the following which 
were unanimously adopted by the 


meeting: 
Resolved, That 
the meeting be tendered to the 
able Robert Lynn Cox and to his fel- 
low officers, Messrs. Hurrell, Brinker- 
hoff and Wight for their painstaking 
and efficient work which is so well evi- 
denced by the success of this Sixth An- 


the sincere thanks of 
Honor- 


nual Meeting of the Association. 
Resolved, hat a cordial vote of 

thanks be extended to the many dis- 

tinguished officials and insurance men 


who Jhave addressed this meeting and 
that our appreciation of their able and 
earnest efforts in our behalf be re- 
corded. 

Resolved, That the report of the Life 
Conservation Committee be -commend- 
ed and its recommendations adopted. 

Whereas, A communication has been 
delivered to this convention by Special 
Commissioner George L. Cochrane, 
from the Commissioner of the World’s 
Insurance Congress, which meets in 
San Francisco in 1915, inviting this 
Association to designate a member to 
represent it on the National Council of 
such Congress; and, 

Whereas, Such invitation appre- 
ciated and it seems desirable that this 
Association be represented on the 
National Council the World's Insur- 
ance Congress. 

Now, Therefore, Be It Resolved, That 
this convention do hereby commission 
Hon. Robert Lynn Cox as its represen- 
tative to serve in that capacity 

Resolved, That the discussion of 
“Fitting the Policy to the Policyhold- 
er” be commended and the subject be 
referred for further consideration of 
the Executive Committee of this Asso- 
ciation with the suggestion that a com- 
mittee be appointed to formulate the 
questions that should be considered by 
agents and applicants for insurance in 


18 


so 


of 


determiping what form of policy is 
best suited to those who may need life 
insurance. 


17 


which are most insistent 
foreigu capital are most outspoken in their 
condemnation of that article which they so 
earnestly crave. ; 
Should Eliminate Sectional Feeling. 
There is only one way by which trustees of 
life insurance companies can be properly in- 
duced to enter new fields of investment. 
Not by coercion—not by threats—not by at- 
tack, but by education. It must be proven 
to the trustees that the security offered is 
sound, and that 


in their calls for 


the return is ample, and 
then capital will soon seek these new chan- 
nels, following the simple and immutable 


laws of economic gravitation 

_ One word more. If our insurance compan 
ies are sound and permanent, we 
must eliminate all sectional feeling. The 
original thirteen States made no progress 
toward union and strength uutil they began 
to realize that their interests were common 
interests, and that the Puritans of New Eng- 
land, the Hollanders of New York, the Quak 


to be 


ers of Pennsylvania, the Aristocrats of Vir- 
ginia and the Catholics of Maryland must 
forget their differences and unite for the 
common good, 

Why can we not realize that in the field 


of insurance investments the same holds true? 


The assets of insurance companies have 
helped to build our cities, to construct our 
railways, to promote our industries, to de 


velop our farms and to finance our municipal, 
our State and National governments. We 
can well afforl to allow this divergence in 
investments to expand on natural lines. We 
must not try to force it in direction or 
inother by artificial stimulus which will in- 
evitably be followed by discouraging reac 
tion We must remember always that the 
sole duty of life insurance trustees is a 
simple one; namely, to conserve as a sacred 
trust the enormous funds committed to their 


one 


charge. They should not be persuaded by 
pressure from within nor mandates from 
without to invest in new fields until they 
have explored most thoroughly the unknown 
land ; 

Freedom in Administration Needed. 

Life insurance is a national American in- 
stitution Here it has found its greatest 
ind soundest growth. It is our duty to view 
the matter of life insurance investments on 
broad lines, if we are to handle safely and 
judiciously this aggregation of wealth. Petty 
individual interests must be forgotten State 
jeilousies and rivalries must be buried: seec- 
tional feeling must be eliminated. The trus 
ees must be absolutely free in the adminis 
tration of their trust to act on those lines 
vhich their own knowledge may dictate, free 














from carping criticism, free from outside 
pressure, free from legislative interference 
ch vast fund must be distributed without 
restriction except as it is properly and auto 
maticully restrained by the rules of common 
10nest ind business intelligence, and by the 
unchangeable economic laws which govern 
the ¢ and flow of capital All attempts 
to check or alter these laws will surely bring 
distrust and disaster In handling these vast 
ud mighty funds in which millions of our 
people are so vitally interested, there is no 
place for theoretical experiment nor for the 
promotion of selfish interests 
It is simply inspiring to contemplate that 
uifidence which leads to the entrusting of 
eh i mulation of capital to the man 
gemer of others for the common good Is 
t such trust sacred? Do you wonder 
that the executives and trustees shrink from 
following blindly every new shift of popular 
fat cy Their only safety lies in careful, 
nse tive m hased on knowledge and 
xperience he real check, the real safe 
ard is publicity and personal responsibility 
Push these if you please to the limit, but 
em embe the p t 
the greedy politician 
ik hands on these nds 
fense between these hostil es and “C,”° 
he gotten man” (the policyholder), is 
he vative trustee Iie needs the ap 
ri ive support of the insuring public 





Honoring Vice-President Wesendonck. 

The field force of The Germania Life 
Insurance Company, of New York, hon- 
ored 


Max A. Wesendonck, second vice- 
president and executive of the Com- 
pany’s agency department by submit- 


ting applications exceeding $2,000,000 of 


new business during the month of No- 
vember, which had been designated as 
“Wesendonck Month.” The total pro- 
luction for that month including the 


issues of the Buropean branch is in ex- 
cess of $2,500,000 





The Northwestern National Life of 
Milwaukee has just celebrated its fifty- 
fourth anniversary. The company is 
erecting a $2,000,000 home office build- 
ing which will not be completed for a 
year 
B. M. Lockyer, of Lockyer & Rhawn, 
Philadelphia, will hereafter have per 
sonal control of the collateral bank pol 
icy issued by the Hartford Life which 
hereiofore has been handled by the firm 
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CASUALTY AND 


SURETY HAPPENINGS 





APPEAL ON SURETY RULING 


FOREIGN SECURITIES QUESTION. 

Companies Ask Sec’y MacVeagh 

Modify Order Regarding Non- 
Admitted Assets. 





to 





The surety companies, represented by 
six of the leaders in the business, have 
appealed to Secretary MacVeagh, of the 
Treasury Department to modify the re- 
cent ruling of the department regarding 
the interpretation of paragraph 5 of Cir- 
cular No. 54 issued September 21, 1910, 
in which it was held that the invest- 
ments of surety companies in foreign 
securities should be deducted from their 
statements as non-admitted assets. The 
formal protest was prepared by S. 
Hazen Bond and was signed by the fol- 
lowing six companies: Fidelity & De- 
posit, American Surety, United States 
Fidelity & Guaranty, Maryland Casualty, 
Fidelity & Casualty and National Surety. 

A list of the securities affected by the 
order shows that they are whoily con- 
fined to investments in the territory in 
which the companies operate, and main- 
ly represent, Canada; Mexico, and Cuba, 
being chiefly municipal and railroad se- 
curities. 

The six companies and the amounts 
of their investments in foreign securi- 





ties are given as follows: 
Fidelity and Deposit Co. of 

Maryland, Baltimore, Md.. .$232,398.00 
American Surety Co., New 

i Ae Sa SOR eee 257,203.00 
U. S. Fidelity and Guaranty 

Co., Baltimore, Md. . 245,705.00 
Maryland Casualty Co., Balti- 

ES co anand a adie ca isl or elie Oe 392,783.60 
The Fidelity and Casualty Co. 

of New York, N. Y. ...... 56,360.00 
National Surety Company, 

; ee a, eee 175,805.67 
The Title Guaranty & Surety 

Co., Soranton, Pa. ........ 9,800.00 
Guarantee Company of North 

America, Montreal, Can. 90,570.00 

NE secesbandaaes cicanne $1,460,62 





The protest which is lengthy, closes 


with the following statement: 


“A list of the securities affected, as 
shown by the last quarterly statements 
filed with the Secretary of the Treasury, 
is hereto attached. Their aggregate 
market value is $1,460,625.27. They are 
held by the six largest surety com- 


panies doing business with the United 
States, having an aggregate capital and 
surplus, as last determined by the Sec- 
retary of the Treasury, of approximate- 
ly $25,000,000. Since the value of the 
securities is unquestioned and can be 
readily verified, as they are all listed on 
the stock exchanges of the world, it is 
submitted that such discrimination and 
consequent restriction of business has 
no logical base, and is against all busi- 
ness judgment, since it works a hard- 
ship on the companies involved with- 
out the Government deriving any bene- 
fit. 

“We therefore submit that it is not 
the duty of the Secretary of the Treas- 
ury to prescribe such regulations under 
existing law, and that he is without 
authority to restrict or otherwise con- 
trol investments, or other proper busi- 
ness operations of the surety com- 
panies, beyond the fair and reasonable 
meaning and intent of the statute. 

“We have the honor, therefore, to re- 
spectfully but firmly deny the right of 
the Secretary of the Treasury to pre- 
scribe regulations making arbitrary de- 
ductions from the legitimate assets of 
surety companies, or any similar regula- 
tions, on the ground that such action is 
not authorized by existing law, and is 
contrary to the opinion of the highest 
legal administrative authority, the At- 
torney General of the United States, as 


to the proper construction of the ae. 
And in order that the jurisdiction of 
the Secretary of the Treasury and the 
rights of the surety companies regard- 
ing such matters’ may be accurately and 
definitely determined, we have the 
honor to respectfully request that the 
question of the right of the Secretary 
of the Treasury to prescribe such regu- 
lations be submitted to the honorable 
the Attorney General of the United 
States for his opinion, and that a copy 
of this brief be furnished the Attorney 
General for his information and careful 
consideration.” 





SURETY SITUATION IN HAND. 





Companies Get Together With Under- 
standing That no Rate War Will 
be Precipitated. 





There was a meeting this week of 
some of the surety companies outsid? 
of the association and an understand- 
ing was reached that they would not 
precipitate a rate war without further 
extenuating circumstances. 

Representatives of the Aetna Life, 
Royal Indemnity, Globe Indemnity, and 
New England Casualty Co. were pres- 
ent. Although nothing definite was 





| 
| 


decided there was a disposition on the! 


part of the four companies named, 
which are not members of the Surety 
Association of America, to co-operate) 
and there was every indication last) 
night that the differences would be| 
patched up amicably. 

Nobody is at the present time, there- | 
fore, predicting a rate war. 





| 


TAKES OVER AMERICAN MINERS.| 





American Assurance Reinsures the Ac-| 


cident Risks of Order—$70,000 in 
Premiums. 





| 
| 


The American Assurance Co of Phil- | 
adelphia has reinsured the personal ac-| 


cident and health business of the 
American Miners’ Insurance Co. of In-| 
dianapolis. The annual volume amounts | 
to about $70,000 in premiums. A. J. 
Simpson, who has been underwriting 
head of the com:tany becomes assistant 
to the president of the American, Rein- 
hold R. Koch. 

A. P. Hallman, for seven years with 
the General Accident’s industrial de- 
partment has peen made assistant 
agency director. His principal 
will be 
have not been insurance men. 





A PROMISING APPOINTMENT. 





Ballard & Garrett Inc. Given General 
Agency of Prudential Casualty 
for Greater New York. 





After making extended inquiry among 
the agency offices of this city Manager 
Bloomfield, of the Prudential Casualty 
Company of Indianapolis, decided to ap- 
point Ballard & Garrett, Inc., of 100 
William street, as general agents in 
Greater New York, for all lines save in- 
dustrial accident and health. The new 
appointees are both young men, who 
have already made a name for them- 
selves as capable and enthusiastic busi- 
ness producers, and with the facilities 
now at their command should keep the 
Prudential well ‘before the local insur- 
ing public. 





CASUALTY PRESIDENTS ORGANIZE 





Meeting of Committee to Draft Plan of 
Co-Operation Among Casualty 
Executives. 





Further steps were taken by the 
executives of the casualty companies 
to form an organization similar to the 
Association of Life Insurance Presi- 


‘duty | 
the instruction of agents who} 











ASSETS 
$1,850,000 Municipal Bonds... 
Due from Agents (not including 

premiums written prior to 
Sept. 1, 1912) 
Accrued Interest................. 
Cash in Banks and Office ........ 


$1,806,507.50 





se. '920. 39 
$2,244,446. 85 
FIDELITY AND SU eee BONDS 


LIABILITY INSUR 


BURGL 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 


OFFICERS 
James W. Brock, President H. W. Kemp, Secre/ary Ralph B. Denny, Treasurer 


STATEMENT, NOVEMBER 30, 1912 
LIABILITIES 


NCE 
PERSONAL ACC IDE NT ANI 
JARY, THEFT AND L ARCENY INSURANCE 


$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 


$750,000.00 
735,488.92 





Loss Reserve. 440,909.08 
Commissions... . 101,305.84 
Accrued Taxes 28,891.69 


Estimated unpaid Expenses 
Surplus 


5,000.00 
182,851.32 
$2,244,446.85 


EALTH INSURANCE 








Fidelity Bonds, 
Boiler, 


The Fidelity & Casualty Company of New York 


Capital and Surplus......... 
Losses paid to June 30, 1912.............. 


This Company grants insurance as follows: 
Surety Bonds, 
Fly Wheel, Employers’ 
mobile, Workmen’s Collective, Workmen’s Compensation, Elevator, 
and General Liability, Personal Accident, Health, Physicians’ 
Liability, and Druggists’ Liability. 


$10,678,673.37 
3,124,412.06 
39,481,720. 02 
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Burglary, Plate Giass, Steam 
Liability, Public, Teams, Auto- 








is not 


THEY ARE FOR 


the LARGEST 


INSURANCE. ITC 





PAY 


-J. FALY 
FIDELITY and a! RETY hon bs. 
WORKY 


IDENT, 


DON’T BE MISLED 


into thinking that INDUSTRIAL HEALTH and ACCIDENT BU: ss 
essential in the FULLY EQUIPPED INSURANCE OFFIC 
INDUSTRIAL POLICIES ARE NOT FOR INDUSTRIAL WORKERS ctohe 


VEST A LUMP SUM IN HEALTH AND ACCIDENT INSURANC 
THEY FIND A READY SALE 
WHERE IT IS NEEDED. 
IT WILL PAY ANY AGENT TO PUT r SOLSEETOR AT WORK EX- 
CLUSIVELY ON THIS CLASS OF BUSIN 
THE MASSACHUSETTS BONDING an INSURANCE CO. 
and Re ee COMPANY WRITING THIS FORM oF 
DUSTRIAL or SEMI-COMMERCIAL BUSINESS. 
Communicate w ith the Manager of Our Industrial Department 
it WILL YOU TO DO BUSINESS WITH THE 


MASSACHUSETTS BONDING & INSURANCE CO. 
77-85 STATE STREET. 


. President 
BU GL ARY INSURANCE, LIABILITY, 
AUTOMOBILE, HEAL TH, 


TEN’S COMPENSATION, 
© and PLATE GLASS INSURANC E 


THE PROSPECT WHO IS UNWILLING TO IN- 
E. 
and FUENISH PROTECTION JUST 


YOU _ HOW TO MAKE MONEY OUT OF IN- 


BOSTON, MASS. 








Capital & Surplus ‘i 





Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 


$290,000.00 

















dents, when a number of company 
heads met last we*k to draw up a gen- 
eral plan of organization 

Those who are active in the organ- 
ization of the association are: George 
I. Cochran, president of the Pacific 
Mutual; E. W. DeLeon, Casualty Co. of 
America; W. L. Taylor, Missouri Fidel- 
ity & Casualty, and William Brosmith, 
representing S. C. Dunham, president 
of the Travelers’. 








Resident Vice-President. 





Following the death of Norman J. 
Litts, the American Bonding Company 
of Baltimore has appointed Ira L. Ander- 
son, as resident vice-president at the 
Company’s New York city office. An ad- 
dition to the underwriting staff here is 
Luther E, Mackall, who has been at the 
head office or in the field for the Amer- 
ican Bonding for over seven years, and 
is well qualified by experience to pass 
upon business. Under the progressive 
administration of Manager John A. Grif- 
fin the New York office is rapidly in- 
creasing its premium income, making 
additions to the underwriting and cleri- 
cal force imperatively necessary. 





Tripped on Rug—Wants $10,000 Dam- 
ages. 








While examining a rug in the furnish- 
ing store of Williams & McAnulty, 
Scranton, Pa., on April 9th last, Mary 
McConnell alleges she tripped over a 
loose thread, severely injuring herself. 
She sues for $10,000 damages. 





Western Reserve Will Liquidate. 





It has been decided to liquidate the 
Western Reserve Fire, of Cleveland. 
There was some doubt after the rein- 
surance of its business in the Queen 
whether the company would continue to 
write business in a small way. 





Edwin G. Morrison Dead. 

Edwin G. Morrison, general agent 
of the Aetna Insurance Co. on the 
Pacific Coast, died on Monday at the 
age of 62. For a quarter century, Mr. 
Morrison had been with the Aetna on 
the Pacific Coast, and at the time of 
the San Francisco conflagration he 
was of incalculable service to his 
company. 
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COMPENSATION LAWS 


DEMAND FOR THEIR ADOPTION. 


Committees in Various States Now 
Studying the Question—Some 
Pians Advanced. i 


The movement for workmen’s com- 
pensation systems to substitute the 
employers’ liability principle is par- 
ticularly active throughout the country 
just at the present time, says the 
“Journal of Commerce and Commercial 
Bulletin,’ and will undoubtedly result 
in legislation in several of the various 
States at the coming sessions of the 
legislatures. There are several State 
workmen’s compensation commissions 
besides many industrial, civic and labor 
organizations whose activities are di- 
rected toward the establishment of 
monopolistic compulsory State insur- 
ance schemes for the compensation of 
industrial accidents. Some of these are 
extremely socialistic in their tendencies 


and will be difficult to rectify if they 
are once placed on the statute books. 
The following summary of the present 
conditions is particularly interesting 
at the present time: 

New York.—At the meeting of the 
National Civic Federation in New York 
city recently the representatives of the 
American Federation of Labor present 
stated that the Bayne-Sullivan bill of 
last winter providing for State insur- 
ance on the lines of the Ohio law. or 

modification of such bill, would be 
pressed again in the New York Legis- 
lature this winter. Representatives of 
various labor organizations present 
indicated their hostility to casualty in- 
surance companies and urged a State 
insurance system. 

Pennsylvania, The Pennsylvania 
Manufacturers Association is pro- 
moting bili providing for State in- 
surance. The Industrial Accidents 
Commission has rejected the bill, but 
there is little doubt that it will be 
presented by the Pennsylvania Manu- 
facturers’ Association to the Legislature 
of that State this winter. 

Ohio.—A constitutional amendment 


as been adopted at a special election 


uthorizing the Legislature to enact a 
compulsory workmen’s compensation 
law providing insurance through the 
medium of a State fund. There is every 
indication that action under this 
amendment to the constitution will be 
taken in Ohio this winter. 

lowa.—The majority of the lowa 
Employers’ Liability and Workmen’s 
Compensation Commission has report- 


ed to the Governor in favor of a State 
mutual insurance company having a 
monopoly. The Iowa Manufacturers’ 
Association is reported as _ favoring 
legislation providing a compensation 
cheme covering disability occasioned 
by accident or illness, the business to 
be conducted by a State mutual com- 
pany, and both employers and employes 
contributing. 

Nebraska.—A 
dustrial Accident 


majority of the In- 
Commission has re- 


perted in favor of a bill drawn on 
the lines of the Wisconsin law, but a 
strong minority is reported to favor 
State insurance. 
Massachusetts.—Strong efforts have 
been made the past two winters to 
give the Massachusetts Employes’ In- 


surance Association a monopoly of the 
business. These efforts are to be re- 
newed this winter. 

Indiana.—A strong movement is de- 
veloping in the State in favor of State 
insurance. The sentiment in the 
manufacturers’ associations seems to be 
in favor of 2 State fund to which both 


employers and employes make con- 
tributions. 

Wisconsin.—Hostility to the stock 
casualty insurance companies on the 


part of the Wisconsin Industrial Acci- 
dent Board is pronounced. Legislation 
of some sort is to be expected this 
winter. 
California.—There 
probably in 


will be action 
California of some sort 


this winter, but it is uncertain as to 
what form. The Industrial Accident 
Board seeks by some means to have 


‘the workmen’s compensation plan more 


generally adopted. It has an actuary 
et work making studies. A compulsory 
law is possible, since a constitutional 
amendment permitting compulsory 
workmen’s compensation was adopted 
at ‘a special election last December. 

Missouri.—A commission is sitting 
and has instructed a committee of its 
members to draw up a bill on the lines 
of the New Jersey compensation law. 
There are those on the commission, 
however, who favor compulsory insur- 
ance, giving employers the option of 
self-insurance (if financially able), 
niutual insurance, stock insurance and 
State insurance. 

West Virginia.—A commission is 
sitting, but no information is avail- 
able as yet as to what its recommenda- 
tions will be. 

Louisiana.—A law was passed by the 
last Legislature providing for an in- 
dustrial accident and workmen’s com- 
pensation commission, but none has 
been appointed yet. 

Oregon.—A commission is sitting, but 
so far as can be learned has not yet 
decided as to what its recommendations 
will be. Its proximity to Washington 
makes State insurance very possible. 

Colorado.—A commission sitting, 
but it is understood its deliberations 
have not yet progressed sufficiently to 
determine as to what its recommenda- 
tions will be. 

Connecticut.—A commission is sitting, 


is 


but it has thus far given no indication 
as to what its recommendations will 
be. It is likely a law similar to that 
of New Jersey or even the Massachu- 
setts law may be advocated by it. 
Delaware.—A commission is sitting, 
but as to what its recommendations 
will be cannot be preceter at present. 


WORKMEN’ S COMPENSATION. 


Province of Ontario Considering Pas- 
sage of Law—S. H. Wolfe Talks 
Upon the Subject. 








lead of Euro- 
several of the 


Ontario is following the 
pean countries and 
United States Sir William Ralph 
Meredith, its Chief Justice, resumed 
sittings in the Legislative Building at 
Toronto last Saturday. Sir William 
returned from Europe only last week, 
after having devoted considerable time 
to a visit to the different capitals for 
the purpose of obtaining information 
relative to Enropean workmen's com- 
pensation systems at first hand. S. H. 
Wolfe, of New York, who had been 
asked to appear before Sir William for 
the purpose of giving his views on the 
subject spent Saturday in Toronto, 
Mr. Wolfe dealt with the workmen’s 
compensation laws as recently enacted 
in the different States and pointed out 
some of the actuarial aspect. of the 
German type. 


ADOPT SCHEDULE RATING PLAN. 
Liability Companies Unite on hon! 
Method and Patch Up Long- 
Standing Differences. 


At a meeting of the Workmen's Com- 


pensation, Service and Information 
Bureau, following a meeting of the 
liability section of the International 
Association of Casualty & Surety Un- 
derwriters held at the Hotel Astor, 
New York, last week, it was decided 
to adopt a schedule rating plan for 


liability business and by this action the 
association removed the objections that 
have kept several companies out of the 
Workmen’s Compensation, Service and 
Information Bureau. This action 
means the passing of the old system 
of special rates. A central inspection 


bureau will be formed in connection | 
with the Workmen’s Compensation 
Bureau to report upon risks written 
by members. 


After this action was taken, General | 
Manager A. Duncan Reid, of the Globe | 
Indemnity, 


made application for mem | 


bership and Charles H. Holland gen- 
eral manager of the Royal Indemnity 
and J. Scofield Rowe, vice-president of 
the Aetna Life, announced that they 
would now be full participating mem- 


bers instead of subscribing members. 
The Missouri, Fidelity & Casualty also 
joined. 


President John T. Stone of the Mary- 
land Casualty, who was chairman of 
the meeting, appointed a committee of 
five to formulate the plan for the in- 


a bureau, consisting of: T. E. 
Gaty, Fidelity & Casualty; J. S. Rowe, 
Aetna Life; Samuel Appleton, United 
States manager, Employers’ Liability: 
R. D. Steele, casualty manager, United 
States Fidelity & Guaranty, and F. 


Hyiand Burns, vice-president, 
Casualty. 
The governing committee then elect- 


Maryland 


ea consists of the Aetna Life, Employ- 
ers’ Liability, Globe Indemnity, London 
Guarantee & Accident, Standard Acci- 
dent, United States Fidelity & Guar- 
anty and New Amsterdam Casualty. 
Theodore E. Gaty of the Fidelity & 


Casualty was made the new chairman. 





Swartz Joins U. S. Fidelity & Guaranty. 


Thomas H. Swartz who controls an 
ever growing fidelity bond business and 


who until recently was identified with 
one of the prominent casualty agencies 
of New York city, is now connected 
with the local office of th2 United 
States Fidelity & Guaranty Company, of 
saltimore. An efficient and constant 
seeker for premiums, Mr. Swartz’ suc 
cess is well earned and is an emphatic 
endorsement of his  business-getting 


methods 





beth: 


St. 
Capital $1,000,000.00 


Equitable Surety Company 


Louis, Missouri 


$200,000 Bond Written by Title Guar- 
anty and Surety. 

The $200,000 bond required of James 

P. Edoff of Oakland, Cal., as adminis- 

trator of the estate of the late James 


H. Mundy, has been written by the 
Title Guaranty & Surety Company of 
Scranton, Pa. 





GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 
INSURANCE 


a Specialty 


_ i» References on Application “tet- 


Suite 120- 29 So. LaSalle St. Chicago, | ill, 


TELEPHONES: Randolph 6816 and 6817 








of fem York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 
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Surplus $250,000.00 








Exclusively Surety and Fidelity Business | 





55 LIBERTY ST., 
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Liberal Contracts for Good Agents 
COMMUNICATE WITH 


E. B. McCONNELL & CO. 


General Agents for the State of New York 
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NEW YORK CITY 


hoe bd 





Home Office, 


PLATE GLA 
PERSONA 
AND HEA 


EUGENE H. 
DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co, ) 


Chartered 1874 


4 ACCIDENT POLICIES 


OF "THE MOST APPROVED FORMS 
WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


President 
ALONZO G. BROOKS, Ass’t Sec. 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55S JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 
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JOHN SCHARBAUER, President 


Capital 
$300,000 





General Offices: FORT WORTH, TEXAS 


COKE W. HARKRIDER, V. P. & Gen. Mgr. 


Surplus 
$300,000 








fArudeutial Kasualty Su. 


HOME OFFICE 
INDIANAPOLIS 





| Strictly a Casualty Company 








LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 


EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 
WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 
GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 
AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 


PLATE GLASS 


SCRANTON 
Ltrs 


Has work for every good life agent in this 
territory. ‘The more the merrier. 


New Policies---Renewal Contracts 


BOTH LIBERAL— 


R. VAN WAGENEN, Agency Director 
Allentown National Bank Bldg. - - Allentown, Pa. 











UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 


OVER EIGHTY PER CENT 


of the Premium Income received in 1910, renewed in 
1911. Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 


WRITE HOME OFFICE FOR AGENCY 




















S3aivis GASLINN 


WILLIAM T. SMITH, SECRETARY 


~ 








Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of Amverira 


Home Office: 133 WILLIAM STREET, NEW YORK 


ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U. S.A>s 











REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 
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kos “FP. & D.” GUARANTEE tiissise 


WANT THE ING US 


WE WRITE; Fidelity a 


Capital Total Assets 
$2,000,000 $8,133,000.57 $4,818,481.42 
ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


nd Surety, Accident and Health, 
| Burglary, Plate Glass, Liability, Auto’ 


Surplus to Policy-holders 





Fidelity and Deposit Co. QE MARYLAND 


EDWIN WARFIELD, President 


We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street 


NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: John 2432 00 


Phone: Rector 20 
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If YOU area LIVE WIRE 


and want to represent the 


“LIVE WIRE CASUALTY CO.” 


Make connection with the 


i N T E R S T A T Chattanooga, Tenn. 


Will enter three other states early in 1912 
1. A. WHITTLE, Secretary 
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LIFE & ACCIDENT CO. 





H. D. HUFFAKER, President 
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Are you Interested in Western and Pacific Coast Insurance Matters ? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively anexcelled by any insurance medium in the United States for news of 
nsurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 


350 Sansome Street SAN FRANCISCO, CAL, 








VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—— Oa 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS ” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 5¢ 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
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ILLINOIS, U. B.A, 


